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KIERNAN DEFENDS 
ALBANY CONDITIONS 


Agent Says it is Wrong to Judge City’s 
Record by One Year's 
Experience 


PROFIT FOR PERIOD OF YEARS 


Discusses Dwelling Rates, Construction 
and Charges of Incendiarism 
Made by Specials 


Sharp criticism of Albany conditions 
made by special agents and companies 
was answered in a statement given to 
The Eastern Underwriter this week by 
Pete «. Kiernan, of Rose & Kiernan, 
leading Albany local agents. The fol- 
lowing allegations made by the com- 
panies had been brought to Mr. Kier- 
nan’s atention: 

1. A band of firebugs is operating 
in Albany and for a radius of thirty 
miles. 

2. Buildings are so old—some of 
them standing for a century—that it 
is hard to fight fires and to keep floors 
from sinking to the ground in a burning 
building. 

3. The recent reduction of dwelling 
rates to a 45 cent minimum for three 
years was a liberal present to the as- 
sured, not asked for and not justified. 

4. The loss ratio was far above 100 
per cent. last year, and already two 
fires this year will eat up 50 per cent. 
of the premiums. 

Mr. Kiernan said: 

I think that the newspaper criticisms 
and reflections on Albany from the in- 
surance standpoint are absolutely un- 
justified. I dissent in every particular 
from the views expressed and when 
the loss ratio is analyzed I think that 
every fair-minded man must admit 
that the conditions in Albany are not 
only such as to warrant reflections 
which are being made, but rather that 
Albany will contrast favorably with any 
city in the country. For the period 
of five years running from 1896 to 1900 
inclusive we had a loss ratio of 33.8 
per cent.; from 1901 to 1906 inclusive 
we had a loss ratio of 51.5 per cent.; 
from 1907 to 1911 inclusive we had a 
loss ratio of 41 per cent. For the 
years 1912 and 1913 our loss ratio was 
49 per cent. I have not got the com- 
plete figures for 1914, although I know 
the ratio is very high. That, however, 
should not change the favorable ex- 
perience of seventeen years, nor is it 
any different from the general experi- 
ence of the companies throughout the 
country. 

The loss ratio which I have cited 
above, does not warrant any increase 
of rates. Several months ago the com- 
panies made a material reduction in 
dwelling rates of this city against pro- 
test of the agents. I do not know 
whether the dwelling rates are too 
high or too low, nor does any one 
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ITH the LARGEST ASSETS and the LARGEST 
RESERVE for the protection of outstanding policies 
in the history of the Company; with a PAID-UP 

CAPITAL OF $1,500,000, and with a NET SURPLUS OF 
$2,275,058.51, the Company continues on the second half- 
century of its career with confidence inspired by the splendid 
loyalty and good-will of its agents and friends, and with hopes 
for future success justified by past achievement. 





The following essential features of the Annual Statement, 
made according to the California Standard as 
of December 31, 1914, are presented 
with satisfaction: 


$10,175,439.49 
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T00 MUCH RUNNING 
TO DEPARTMENTS 


Connecticut Commissioner Scores in- 
surance Reformers, in Talk to 
Albany Underwriters 


HASBROUCK SHARES SAME VIEW 


Capital District Association Pays Trib- 
ute to Superintendents—Elects 
W. B. Phelps President 


Companies and agents who dash to 
the insurance departments or the legis- 
latures for relief from internal troubles 
which should be settled among them- 
selves, were sharply criticised by Com- 
missioner Mansfield of Connecticut, at 
the annual dinner given in Albany, N. 
Y., on Monday night by the Capital Dis- 
trict Life Underwriters’ Association. 
The effort of the agents to make the 
insurance departments take action 
against part-time agents was one thing 
that the Commissioner had in mind. 
Superintendent Frank Hasbrouck, of 
New York, speaking at the same din- 
ner, also called attention to the fact 
that companies and agents are con- 
stantly referring for departmental 
decision, questions which should be set- 
tled between the insurance men them- 
selves. 

The dinner was really a tribute to 
the two supervising insurance officials 
Messrs. Hasbrouck and Mansfield are 
Democrats. Their Governors are Re- 
publicans; but both have made such a 
splendid impression and are so popular 
with underwriters that the Albany life 
men wanted both at a banquet board 
where they could show how much they 
thought of them. 

New Officers of Albany Association 

During the evening the association 
elected for president, William B 
Phelps, of the Travelers, a good speak- 
er, a believer in educational work and 
a man who can raise money from other 
underwriters (what more need be 
said?) For vice-president the associa- 
tion elected one of its best philoso- 
phers, C. C. De Rouville, Penn Mutual. 
Other officers follow: Second vice- 
president, E. B. Cantine, Home Life: 
secretary, G. L. Buck, Provident Life 
& Trust; treasurer, J. W. Clark, Jr., 
Equitable. Executive Committee: Mr. 
De Rouville, E. L. Post, Prudential: O 
W. Burkhardt, Connecticut Mutual: W 
A. Baker, Massachusetts Mutual: C. R 
Tripp, Fidelity Mutual; Clarence 
Schram, Massachusetts Mutual; E. L. 
Marsters, Connecticut General; Henry 
H Kohn, Phoenix Mutual. 

Mr. Mansfield’s Plain Talk 

Commissioner Mansfield’s talk was 
a plea for national supervision He 
briefly sketched the history of depart- 
mental supervision, showing how it had 
developed from its original purpose of 
protecting the public against insolvent 
companies and providing revenue for 
the State until the departments have 
the tremendous and conflicting power 
that is theirs to-day 

It is unfortunate th: mericans 
have come to rely so much on legisla- 
tion and to regard it as a cure-all for 
wrongs that we think exist, said the 
commissioner. People go to the legis 


lature for redress that cannot be given 
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without disregard to others, and it is 
asked without thinking or caring that 
the great bulk of the people who ask 
for these new laws may be wrong. As 
soon as we learn there is something 
besides law, the better will be our re- 
lations to the public and ourselves. The 
rush for legislative relief from all sorts 
of imaginary ills means curtailment -of 
the rights of the individual, depriving 
him of his liberty. 

Mr. Mansfield thought that the rem- 
edy is in ourselves. The futility of try- 
ing to make things right by legislation 
was evident to any common-sense ob- 
server. He also drew attention to the 
fact that there is a demand for laws 
regardless of the fact that there are 
statutes already giving remedies asked 
for. 

A Thrust at Reformers 

Mr. Mansfield thought that there 
should be a revision of the laws, keep- 
ing what is good, banishing what is 
bad, simplifying the code as much as 
possible. 

“| really think, gentlemen,” declared 
the commissioner emphatically, “that 
when we as a people have to regulate 
by law the amount of commissions 
which an agent shall receive, the sala- 
ries which agents shall get, the duties 
which agents shall perform and how 
they shall qualify, we are down to a 
small business, and one which the 
State should not be engaged for the 
dignity of the State and the individual. 

“You have got to the point where you 
must regulate your own expenses. It 
should not be necessary to run to the 
legislature to get the question of your 
rates and expenses determined by law; 
to have the question of investments de- 
termined by law.” 

Commissioner Mansfield stopped a 
moment here to censure the proposi- 
tion of a State which is seeking through 
the legislature to dictate how the com- 
panies shall make investments. He de- 
clared that no State should have the 
right of forcing a company doing busi- 
ness in a State to make investments in 
that State. Companies should make 
their investments wherever they can 
get the best returns. 

Our Old Friends, Tom, Dick and Harry 

Turning again to the part-time sub- 
ject,.Mr. Mansfield said he wished that 
companies had a little more comprehen- 
sion of the duties they owe the public. 
They can solve the agency question if 
they want to. He called attention to 
the many thousands of agency certifi- 
cates in New York and other States. 
What was the use of having all those 
certificates? There was no demand for 
so many. Every Tom, Dick and Harry 
who applies for a certificate should not 
get one, but it is up to the companies 
te do the weeding out. 

Mr. Mansfield said that some real re- 
forms and improvements would be 
brought about by Federal supervision. 
In brief, they were a central source of 
information from which the public can 
get questions answered relative to in- 


surance, abolition of multiple examina- 
tion of companies and multiple printing 


of reports and annual statements; sav- 


ing of expense to companies; elimina- 
tion of political influence. In conclu- 
sion Commissioner Mansfield had to 
confess that Federal supervision seemed 
a long way off. It wouldn’t be human 
nature for the commissioners to de- 
mand it, while the public didn’t seem 
interested. 
Judge Hasbrouck’s Tribute 

Judge Hasbrouck devoted a part of 
his speech to an eulogy of his col- 
league. He complimented Mr. Mans- 
field’s judgment, ability and standing 
among the other commissioners. He, 
too, thought that the companies and 
agents were making a mistake in run- 
ning sO much to the department. The 
Judge told a story about some Roch- 
ester fire insurance agents who came 
to him and asked that he rule that pre- 
miums must be paid within thirty days 
after a policy is issued. 

“Why don’t you ask me to make 
them pay cash,” the superintendent 
suggested. “It’s immaterial to me.” 

In discussing this incident Judge 
Hasbrouck said that some of the farm- 
ers up-State do not think they are in- 
sured until they pay their premium in 
cash, 

Metropolitan Mutualization 

Judge Hasbrouck, in referring to the 
trend of supervision, said that the work 
of the best departments was being done 
without fuss or feathers. He referred 
to the mutualization of the Metropoli- 
tan, a stupendous undertaking that had 
been accomplished without excitement 
of any kind. The department’s machin- 
ery was so perfectly adjusted that it 
had handled its end of the Metropolitan 
mutualization as if it were a matter of 
every day routine. 

Among the other speakers were 
Clarence Axman, editor of The Eastern 
Underwriter; Seward V. Coffin, Harry 
H. Kohn, Charles R. Tripp, C. C. De 
Rouville, J. W. Clark, Jr., and William 
B. Phelps. 





NEW TEXAS ORGANIZATIONS 





Life Associations Formed in San An- 
tonio and in Houston—Large 
Membership Expected 





Two new life organizations in Texas 
were launched successfully last week. 
They are the Southwest Texas Associa- 
tion of Life Underwriters, which had 
its birth in San Antonio, and the South 
Texas Association of Life Underwrit- 
ers, organized at Houston. The former 
has 39 charter members; the latter 28. 
The organizations were formed through 
the instrumentality of J. Henry John- 
son, W. G. Harris, A. L. Davis, A. C. 
Bigger, B. L. Myers, Guy McLaughlin 
and Warren R. Ellis. 

The officers of the Southwest Texas 
Life Underwriters’ Association are 
Fred W. Maule, president; Peter P. 
Hoefgen, first vice-president; Elmer E. 
Abbey, second vice-president; W. J. 
Murphy, secretary, and E. M. Goldstein, 
treasurer. 

The two new organizations expect to 
have a membership of one hundred 
each, 
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GREAT SOUTHERN 
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HOUSTON, TEXAS 
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OUR RECORD 





COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
GROSS ASSETS or basis) 
$655,004.93 $992,000.00 
1,057,016.02 5,352,260.00 
1,128,912.85 10,057,028. 
1,306,689.41 14,859,856.00 
1,500,835.10 23,650,512.00 





Sept. 30, 1914 1,815,302.46 30,630,355.00 


FOR AGENCY CONTRACTS ADDRESS 


O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 








CALL ON COMPTON 








The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 
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OF BOSTON MASSACHUSETTS 


220 BROADWAY 
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CALL ON COMPTON 


NOLGUWOD NO TIVO 








Total Resources 


our Company. 





New Orleans, Louisiana 
C. H. ELLIS, President 








For full particulars, Address: 


E. G. SIMMONS, Vice-President and Agency Manager 


Whitney Central Building 


Pan-American Life Insurance Company 


Total Insurance in force December 31st, 1913.............$13,280,108 
December 3ist, 1913............. 


2,230,532 


We have a few attractive openings for the right men, offering opportunity 
for the development of lucrative agencies and future advancement with 


New Orleans, Loui:inia 














' HOME OFFICE, 


Superior Financial Strength 
Liberal Agency Contracts 


Are four desirable elements which render representation pleasant and_ profitable. 


THE GERMANIA LIFE INSURANCE COMPANY 


From the Fieldman’s Standpoint 


:: Modern and Attractive Policies 
:: Home Office Co-operation 


OF NEW YORK 


For full information address: 


50 Union Square, 


Has all these as well as other advantages to offer to the Right Man. 


NEW YORK, N. Y. 
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PRESIDENT R. 0. LAMB’S VIEWS 


EFFECT OF WAR ON FINANCE 








John Hancock Stands 7th in Insurance 
in Force—8th in Point of 
Income 





Roland O. Lamb, president of the 
John Hancock Mutual Life, discussed 
the effect of the European war on life 
insurance in his annual report. This 
Company, which is 53 years old, now 
ranks 7th in point of insurance in force; 
8th in point of income; 10th in point 
of assets, among the 270 legal reserve 
companies in America. He said: 

Apart from the overshadowing sub- 
ject of the day, which is found in the 
great contest now being fought on Euro- 
pean soil, the uppermost thought in 
the minds of men in this community is 
of the business and social conditions 
which present themselves so sharply 
at every turn. It is not for us here 
to discuss these conditions which are 
so well known. Whatever their cause, 
they have a bearing upon our business 
which cannot be overlooked. 

The most important effect of this 
situation upon life insurance is in the 
realm of finance. Insurance companies 
have been large holders of railroad 
bonds. The railroads are in a very 
straitened financial position. Some of 
them are under reorganization. Insur- 
ance companies hold many millions of 
dollars in mortgages on the farms of 
the country. Farmers have not been 
able to sell their cotton and other 
products upon favorable terms. Inter- 
est obligations, therefore, are delayed 
to some extent. 


Strained Financial Conditions 

We have no fear for the ultimate 
safety of the funds which we, as 
trustees for our many policyholders, 
have invested in these diverse securi- 
ties, but the showing on December 31 
last, when taken upon the difference 
between the par value and the market 
value of the bonds, cannot fail to be 
impressive of the strained financial 
conditions of our country. However, 
these conditions do not so deeply affect 
the financial showing of this Company 
as some others, because the law of 
Massachusetts, in common with that of 
New York and New Jersey, now pro- 
vides that sound bonds shall be valued 
upon their true interest-producing basis 
—in other words, at par—adjusted so 
as to yield the effective rate of interest 
at which they were purchased. As 
these securities are not purchased for 
resale, but »te for investment, and are 
intended to be held until maturity, this 
principle is correct. 

The element of unpaid interest on 
bonds and mortgages is relatively in- 
significant, amounting to only $53,- 
817.68, which is constantly being re- 
duced by delayed payments. This we 
consider an excellent showing, when 
it is remembered that of the delayed 
interest nearly $32,000 is on the bonds 


of two railroad systems now under re- 
organization. 
Company’s Investments 

The investments for the year were 
made as follows: 

Of farm mortgages $9,957,267.81 at 
an average interest rate of 6.33 per 
cent.; of city mortgages $505,100 at 
an average interest rate of 5.97 per 
cent.; of bonds (largely municipal) $2,- 
170,920.23 at an average interest rate 
of 4.69 per cent.; of policy loans $2,- 
757,399.27 at an average interest rate 
of 5 per cent., making the total loaned 
and invested as above for the year 
$15,390,687.31, at an average interest 
rate of 5.85 per cent. 

The element of policy loans is prov- 
ing of increasing importance. The 
loan system, while in some ways ad- 
vantageous, has a disastrous effect 
upon the interests of the beneficiaries. 
Two-thirds of the policies upon which 
loans are made terminate by lapse, 
because the people cannot maintain the 
growing burden of premiums, plus the 
interest, which increases with each 
addition to the loan. This Company 
offers every convenience to  policy- 
holders in the way of repayment of 
such loans, and yet, with all that can 
be done or said, the loan on the policy 
seems to be the one first resorted to, 
and the last to be repaid. 

The business and social conditions 
in the country made it more difficult 
than ever to secure the usual addition 
of new membership, rendering the work 
of the field force much harder, both 
in writing new insurance and in saving 
the lapse of the old. However, the 
insurance side of the business last year 
was prosecuted with such vigor and 
success that the result of the year was 
distinctly encouraging. 

Figured by the Massachusetts stan- 
dard the insurance increased $45,- 
727,680. The income was increased by 
$2,399,517.13, 

Increase of $14,148,064 in Assets 

The admitted assets show an increase 
of $14,148,064.49, being to some extent 
affected by the change from the market 
value’ basis of bonds to the amortized 
value, caused by the new provisions 
relating to bond valuations in the 
Massachusetts law, which became ef- 
fective in 1914. 





BICE GENERAL AGENCY DINNER 

The annual dinner of the Newark 
agency of the State Mutual Life, of 
Worcester, was held at the Down 
Town Club in Newark a few days ago. 
E. E. Bice, general agent, and members 
of the staff made talks. The principal 
address was made by Dr. George Gib- 
bons Yarrow, who took as his theme 
“Personality.” 





M. M. Robertson has been appointed 
general agent for the Bankers Life of 
Des Moines, Ia. 





Harry A. Hopf, of the Phoenix Mutual 
Life, will deliver a lecture on home 
office organization before the Insurance 
Institute of Hartford, on February 17. 


FINE MORTGAGE LOAN RECORD 


NO LOSS 





DURING 25 YEARS 





Annual Report of President John M. 
Holcombe, of the Phoenix 
Mutual 





The annual report of John M. Hol- 
combe, president of the Phoenix Mutual 
Life, is always an interesting document 
and this year is no exception. Mr. 
Holcombe said in part: 

Life insurance has to do not only 
with the present and immediate future, 
but deals with probabilities of condi- 
tions which will prevail during the 
lifetime of those now in early youth. 
It is of the greatest importance, not 
only that the theoretical basis upon 
which premiums and reserves rest 
shall be in the highest degree con- 
servative, but also that the policy of 
a corporation transacting this business 
as shown by its experience shall be 
safely within these assumptions. More- 
over, unusual] conditions may arise 
which will cause fluctuations in some 
of the elements entering into this 
business, and these should be guarded 
against, that no member may entertain 
any apprehension that the protection 
provided against time of need can in 
any degree be impaired. 

Number of Policyholders 

The membership of the Company at 
the close of 1914 was represented by 
86,279 policies, an increase of 3,456 for 
the year. Some of these had been re- 
cently issued, while others had been 
in force for more than sixty years. 
The insured as to age varied from 
those who had not yet attained their 
majority to others who had reached 
ninety years and over. Under each 
of these policies the Company agreed 
to pay, in a variety of forms a certain 
sum at death or at some fixed time, 
the aggregate amount being $162,931,- 
810, an increase during the year of 
$6,615,291. Some of these have already 
matured while others will no doubt 
still be outstanding in the latter part 
of the present century. 

Reserve 

A part of each premium must be set 
aside at interest to provide for these 
obligations, and it is of vital import- 
ance that this reserve should be ac- 
curately computed, safeguarded against 
excessive mortality by the careful se- 
lection of lives, and invested with care 
at as productive a rate of interest as 
is consistent with safety. The past 
history of the Company has shown 
that the premiums derived from the 
assumed mortality tables and interest 
rates are abundantly safe for all future 
time, and moreover that gains may 
reasonably be expected which can be 
safely allotted to members. This re- 
serve on a standard higher than re- 
quired by laws of any State was $34,- 
708,367. 

In addition to this liability there 
were notices of claims by death still 
awaiting proof or the completion of 
papers, and instalments not yet due, 


together with an estimate of claims 
not reported, in all amounting to 
$302,635.71. 

The sum of $607,201.12 has been set 
aside to cover dividends left with the 
Company, premiums paid in advance, 
unearned interest and estimated ac- 
counts not yet rendered. 

The sum of these liabilities amounted 
to $35,618,203.83, and the strength of 
the Company and its ability to meet 
its obligations can best be understood 
by bearing in mind not only the 
amount of liabilities but their nature. 
To provide for the certain payment of 
these, policy contracts, the following 
have been among the assets: 

Mortgage Loans 

During practically the entire history 
of the Company the greater ‘part of its 
funds has been invested in loans on 
real estate. For forty years these 
have been chiefly on the security of 
farming lands in various sections. Free- 
dom from loss of principal and a satis- 
factory rate of return have resulted 
from this investment policy. More 
than nine thousand of these loans, 
amounting to $23,115,759.50, are now 
owned, and no loss of principal or in- 
terest has been suffered in more than 
twenty-five years on this class of 
investments, 

Stocks and Bonds 

From time to time other properties 
in the shape of bonds and stocks have 
been acquired, amounting to $7,110,- 
868.50 at book values. Following a 
practice adopted by this Company 
some eight years ago, and now recog- 
nized by the laws of several States, 
bonds bought either above or below 
par are adjusted on the books year by 
year so they will stand at par at their 
several maturities. 

Policy Loans 

Loans to policyholders have in- 
creased during the year $466,589. The 
intention when these accommodations 
were first offered was to relieve press- 
ing and immediate needs, the expecta- 
tion being that these liens against the 
insurance would be repaid when the 
temporary pressure had been remover. 
So far as the Company as a whole is 
concerned, these advances are abso- 
lutely secure, and any suggestion to 
members that they should take advan- 
tage of this privilege only when finan- 
cial necessity is very great and can 
be relieved in no other way is solely 
in the interest of the beneficiaries 
whose protection is lessened by the 
amount of such obligations. A mutual 
life insurance company is owned by its 
policyholders, but the beneficiaries un- 
der its policies are the ones whose 
interests are affected by any act which 
terminates or diminishes the protection 
afforded by the face value of the policy. 
As any such loan can be paid either 
wholly or in part at any time, no safer 
investment can be made than the liqui- 
dation of a debt which can better be 
discharged by the living than by those 
who may need the full amount of pro- 
tection afforded by the face of the 
policy. 

(Continued on page 6) 
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MAY REPEAL INVESTMENT LAW 


IN TEXAS SENATE 





GIBSON BILL 


Lawyers Say That $1,000,000 Back 
Taxes Can Be Collected From 
Foreign Companies 








The Gibson bill, now pending in the 
Texas Senate, provides a sweeping re- 
peal of the Robertson Insurance law, 
relieving outside companies from being 
required to make any investments in 
Texas, and remitting all taxes due by 
the companies that ceased writing new 
insurance in the State seven years ago. 

Texas men say that companies which 
withdrew have, since withdrawing, col- 
lected premiums to the extent of $40,- 
000,000 without making any investment 
in the State (except policy loans). 

What Gibson Bill Offers 

The Gibson bill does not require any 
investment, but offers as an inducement 
to investment a reduction of taxes pro- 
portionate to the investments made. 

An opinion by L. A. Carlton, of Hous- 
ton, endorsed by other attorneys, has 
been widely circulated. It gives a num- 
ber of reasons why the accumulated 
gross receipt taxes on renewal premi- 
ums collected by foreign companies 
should not be remitted. A circular sent 
out is headed: “Prominent Texas Law- 
yers Say That $1,000,000 Back Taxes 
Due State of Texas Can Be Collected 
From Foreign Insurance Companies.” 





Yale Readings in Life Insurance, is 
the title of a book published by the 
Yale University Press. It is edited by 
Lester W. Zartman, and revised by 
William H. Price. 





George R. McLeran, manager of the 
Home Life, is to be the next president 
of the Chicago Life Underwriters’ As- 
sociation. 


FORCED INTO BUSINESS 





Widow of Jacob Riis, Famous Writer on 
Sociological Topics, Now Selling 
Jam and Jelly in Massachusetts 





On the same day that the newspapers 
of Massachusetts printed the news that 
Jacob Riis, famous writer on sociolog- 
ical topics and intimate friend of 
Colonel Roosevelt, died, the same papers 
carried the following advertisement: 

JELLIES, JAMS AND 
PRESBRVES 
MRS. JACOB RIIS, 
BARRE, MASS. 

Mr. Riis was known by his books, his 
lectures and his counsel to Colonel 
Roosevelt, in all parts of the country. 
It was supposed that he was a wealthy 
man. His book “The Making of an 
American” had a sale that was unusu- 
ally large, but unfortunately, he did 
not leave sufficient protection to his 
widow because she is now compelled 
to enter the strenuous world of busi- 
ness. As she is not a young woman 
the case offers a moral which life in- 
surance agents can use. 

The royalties on Mr. Riis’ books last 
year amounted to $1,750, but royalties 
decrease and books have a sale for 
only a limited period. The copyrights 
gradually lose their value as time 
speeds on. 





TO MEET IN APRIL 

The General Agents’ Association of 
the New England Mutual Life will hold 
its annual meeting at the Biltmore 
Hotel, New York city, April 28-29. The 
executive committee of the association 
is composed of A. J. Reeves, Minneapo- 
lis, president; E. W. Allen, New York, 
vice-president; T. W. Pomeroy, secre- 
tary-treasurer, and A. G. Storey, St. 
Louis. 





The new business of the Peninsular 
Life of Michigan for 1914 was $505,499; 
total outstanding insurance at the end 
of the year was $1,402,499. 





Representing 





For Terms to Introducing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 


The Mutual Life Insurance Company 
| of New York 


You will make money. 

The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 




















Equitable B 
Washington, D. C. 





“At the Head of the Nation” 





of the District of Columbia 





President. ..........+ssseeeeeees HENRY P. BLAIR 
Vice-Pres. .....cccccccsecvecess JOSEPH SANDERS 
and V. P. & Gen. Mgr........WM. A. BENNETT 
Secretary ........sccceeeeseees ALLEN C. CLARE 
Actuary ......e ccc eeeeeeee GILBERT A. CLARE 


Equitable Life Insurance Company 


MEN WHO KNOW HOW can secure service contracts 
that will enable them to sell the Best Standard Insur- 
ance Policies, both Ordinary and Industrial. 
tory—District of Columbia, Delaware, West Virginia, 
and Ohio. 


Terri- 
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Premiums 


Increase in Premium Income 








Increase in Assets ............ 
Increase in Life Insurance in force 


TOTAL ASSETS ... 


Interest, Rents, etc. .... 


TOTAL INCOME IN 1914 ........... 
GAINS DURING 1914 


Increase in Surplus to Policyholders 


65th Annual Statement of the 


HARTFORD, CONNECTICUT 
MORGAN G. BULKELEY, President 


ASSETS 
Home Office Building ................. $1,000,000.00 
Real Estate: 
Acquired by Foreclosure ...$29,143.33 
Supply Department ........ 75,000.00 
—_—__—_ 104,143.33 
Cash on hand and in Banks ............. 4,120,758.13 
See eee 35,502,583.15 
Mortgages secured by Real Estate ....... 58,206,405.74 
ee eer ee eee 1,083,269.35 
Loans secured by Policies of this Company 11,537,512.00 
Interest due and accrued December 31, 
oe EES et RE OP ee ae 2,364,075.66 
Premiums in course of collection and de- 
ET ONO 5 4c ke gd are ea ees.a 2,596,276.76 
Amortized value of bonds and Market value, 
December 31, 1914, of stocks, over Book 
Value, less Assets not admitted ....... 3,001,712.31 


eee rc re rT. $119,516,736.43 


$21,521,928.87 
6,199,298.62 


$27,721,227.49 


ins Sle cine hae $ 2,475,202.34 
1,902,543.46 
5,559,738.98 
25,263,183.73 








Reserve on Life, 
Policies 


Additional Reserve, not included above .. 
in advance, 


Premiums paid 
Liabilities 


Unearned interest on Policy Loans 


Taxes falling due in 1915 


ee 


AETNA LIFE INSURANCE COMPANY 


LIFE, ACCIDENT, HEALTH, LIABILITY AND WORKMEN’S COMPENSATION INSURANCE 


JANUARY 1, 1915 
LIABILITIES 


Endowment and Term 


$91,065,454.00 
970,213.00 


993,844.51 
320,820.99 
697,242.31 


and other 


see eee 


Reserve for special class of Policies and 
Dividends to Policyholders payable on 


demand 


3,382,873.20 


Losses and Claims awaiting proof and not 


yet due 


694,067.41 


Unearned Premiums on Accident, Health 


and Liability Insurance 


Reserve for Liability claims 


3,313,361.36 
2,578,030.28 


ee 


Surplus to Policyholders amortized basis for 


Bonds 


Cr 


15,500,829.37 


Surplus to Policyholders, Market Values, June 30, 


1914, $13,332,271.26; 
Market 


TOTAL LIABILITIES 


Surplus to Policyholders, 
Jaluwe, December 31, 1914, $12,838,035.26 


iiictacy eke beeig ae $119,516,736.43 


DISBURSEMENTS 


Payments to Policyholders 


Taxes 


New Life Insurance Issued in 1914 
Life Insurance Paid for in 1914 
Life Insurance in Force, Jan. 1, 1915 
Paid Policyholders since organization in 1850 





i 


ey 


TOTAL DISBURSEMENTS IN 1914.... 


$15,93 1,302.00 
35,172.79 
7,820,310.92 


$24,486,785.71 


$75,142,409. 


263,717,904. 


31 


64,756,755.31 
380,798,405.03 


00 
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COLD CANVASS EXPERIENCES 


IN A DAY 
That 





WRITING SIX APPS 


Wing Tabor Wetmore Proves 
Agent Can Get Good Results 
Without Prospects 





The agent with the elaborate system 
who wastes hours carefully classifying 
his lists of prospects on card systems 
is not so familiar a figure in the large 
cities since the war began because he 
is giving way to the straight canvasser. 
A surprising number of New York city 
agents, for instance, are digging up 
their own prospects—taking a chance 
on the law of averages, knowing that 
if they call upon a certain number of 
men a day they will find some that 
are receptive. 

Experience of Wing Tabor Wetmore 

A good example of this class of agent 
is Wing Tabor Wetmore, who has been 
with the L. A. Cerf metropolitan agency 
of the Mutual Benefit for a number of 
years. 

Mr. Wetmore belongs to that class of 
agents who can work easier and more 
effectively when talking to strangers. 
His experience proves that men who 
spend hours around a pool or billiard 
table in a club so they can meet people, 
are wasting their time. Recently, he 
has been living outside of New York 
and returning to the city a few weeks 
ago he started in the wholesale district 
making systematically a certain number 
of calls per day. His best record was 
eight applications in one day, and six 
examinations, all of which passed. Of 
the eight applications five were secured 
on first interview; three on second. 

In calling during an office-to-office 
campaign Mr. Wetmore having arrived 
in an Office presents his card, and lets 
the prospect do the talking first. At 
one interview he was ushered into the 
presence of two partners. One of them 
looked at his card and said: 

“Oh, the Mutual Benefit; I carry 
$20,000 insurance in that company.” 

He said this with such an air of satis- 
faction that the other partner was 
much impressed. Without having utter- 
ed a word, Mr. Wetmore filled in an 
application for a $10,000 policy and 
handed it to the partner to sign. He 
looked at the agent quizzically for a 
moment, seemed to admire his nerve, 
and signed the application. This is one 
of the few cases on record where $10,- 
600 worth of insurance was placed with- 
out a word. 

A Tip for Agents 

In another office Wetmore arrived at 
a psychological moment as the prospect 
said: “I have just received notice 
from the Mutual Benefit of a dividend 
and I want to ask you something about 
it.” This man was written, and in 
these two cases it was shown that in- 
surance policies already carried in the 
Company were the best introduction an 
agent of the Company could have. A 
suggestion from this is that agents 
should know the policyholders in their 
fields and the business associates of 
these policyholders, the latter being as 
good prospects as the former. 

Mr. Wetmore has taken a tip from old 
newspapers reporters and never pulls 
out a formidable looking note book, rate 
book or pencil. In his early experience 
he found many a prospect shied at the 
sight of these implements of the pro- 
fession. In his canvassing he has 
found a keen interest in income insur- 
ance and facts about it were greedily 
devoured. He also found that given a 
number of men a certain proportion 

are sure to have recently been thinking 
of life insurance, and the first good 
solicitor who comes around will have a 
hearing. One of his favorite mottoes 
is this: “Don’t talk yourself out of a 
policy.” He has closed a number of 


cases by not pressing first interviews, 
i. e., if he thinks the time is inoppor- 
tune he makes a graceful retirement, 
after finding out date of birth which 
he asks every man upon whom he calls. 

Mr. Wetmore in addition to his life 
insurance work is a well-known drama- 
tic reader on the lyceum platform, a 
singer in churches and an artist. For 
some years he was actively connected 
with the Brooklyn Institute of Arts and 
Sciences. 





HAS $348,589,000 IN FORCE 


Travelers Paid for $59,511,000 Last 
Year—Its Splendid Accident 
Prevention Work 








President S. C. Dunham, of the Trav- 
elers, is being congratulated on the 
splendid showing made by that Com- 
pany in 1914. He is regarded rightly 
as one of the greatest living underwrit- 
ers and executives, and his views on 
all subjects are held in the highest 
esteem by other company executives. 
His strong personality is in itself one 
of the best assets that a company can 
have. 

The Travelers had life insurance of 
$348,589,000 in force at the end of 1914. 
It paid for $59,511,000 new life insur- 
ance in 1914. Its reserve funds for the 
protection of policyholders is $82,976,- 
000. Total payments to policyholders 
to the end of 1914 were $146,534,000. 
The Company’s paid premium income 
for 1914 was $24,704,879, an increase of 
over $2,286,866. The Company paid 
under policy contracts and added to 
reserves for the protection of policy- 
holders during the year $20,085,000. The 
total assets of the Company are $97,- 
722,055. 

One of the interesting features of the 
Travelers statement is the great ser- 
vice the Company offers the public in 
accident prevention. Up to the end of 
1914 the Company has paid out for 
inspection to prevent accidents more 
than $2,000,000. 

The Travelers has first mortgage 
loans of $30,008,390. Its real estate is 
worth $2,289,350. 





What benefits would a 


Insured man get who carried in- 
for surance for seventy 

70 Years years and is still liv- 
ing? The Mutual Bene- 


fit can answer the question because it 
has such a policyholder, Joseph L. 
Winslow. He is still living in Portland, 
Me., and he writes to General Agent 
Walter D. Moore as follows: 

My policy is for $3,500 insurance. 

I am informed that the Company 

would now pay to me for the polic- 

cy a cash surrender value of $3,- 

283.96, although I have made actual 

payments to the Company of only 

$1,342.20. I could, therefore, re- 
ceive back all of my original invest- 

ment and $1,941.76 more than I 

paid for the policy, a return over 

my investment of over $27.50 a 

year for each of the seventy years 

that I have been insured. 

You tell me that my policy is the 
oldest on the books of the Mutual 
Benefit, having been isswed in 1846, 
one year after the Company’s or- 
ganization and the first year it did 
business in Maine. What I bought 
was a “Die to Win” policy, but it 
has proven to be a “Live to Win” 
policy in a Company which has al- 
ways made SECURITY and MU- 
TUALITY the first considerations. 
My policy is now as thoroughly 
MODERN as the market to-day 
affords. 

Mr. Winslow’s policy was an ordi- 
nary life, and called for a premium of 
$54.60 per year, the age of the insured 
being 15. 








A COOD OPENING 
An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 
PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 














THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
Mr. FRANK A. WESLEY 


Vice-President and Director of Agencies 








A PENN MUTUAL PREMIUM, iess a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 


all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
39% reserve 











The Meridian Life Insurance Co. 


INDIANAPOLIS, IND. 


Insurance in force, Dec. 31st, 1913.......... $23,869,332.00 
eer bee avenee eS ESN Oe HO08 wR 2,455,653.33 
SS TOT TTS. CETL Cree -» 1,803,659.29 
PEED os si ceccvcessvesecees ° eee 453,249.23 
Death Losses ..... TS-oe Ween ones dames 105,363.49 


The liberal up-to-date policies issued by this Company are clear and 
definite in their provisions and the reserve is in accordance with the Indiana 
Compulsory Dep-.it Law. 

We have ope.: territory for high grade men in the States of West Vir- 
ginia, Illinois and Indiana. If interested in a liberal contract, write the 
Company. 

















Security Life Insurance Company of America 
CHICAGO, ILLINOIS 


W. O. JOHNSON, President 


Thirteenth Annual Statement 
DECEMBER 31, 1914 


ADMITTED ASSETS 





SSS I EET TCC TPT CTE T ETT TES CT OTE $582,232.30 
os a WARK REN RANTS Cowen ee 62,000.00 
NS ST CCT COUT ETOL CULT Te Te 767,630.25 
Leams om Combing 6 PORCIS 2 nc ccccccecccccescscccce 736,570.03 
Loans on Approved Collateral ............00eeeeeeees 25,000.00 
Te a onic ine Ew eae, 4:6 ede 6e a gew.ewne S 32,676.16 
Net Deferred and Unreported Premiums ..............-. 61,658.90 
ey Gi PUNO PONNUUNE can k ce vee sew scwseretwesnwe 28,994.02 
rere rT Pee eee TL eee. Lh 4,107.72 
ees Gk See RE I oon ccc cc cwmedscvscrovvre swe 60,040.57 


$2,360,909.95 
LIABILITIES AND SURPLUS 








IO LD Ee ee ee Te Pee See Ee TTL $1,886,288.00 
Claims for Death Losses (Awaiting Proof) ............+-- 30,265.88 
oy ca hae cae Vee 20NS. 04 H4.0d SOR ¥ 27,020.93 
9 SPOT ETE eee 220,000.00 
a a nck sae nh aaen eae aaa ew ae ewe eke whee 197,335.14 
$2,360,909.95 
IONS as viccwanderensaceved $220,000.00 — 
Seer eset ee 197,335.14 

















POLICY HOLDERS’ PROTECTION .. . .$417,335.14 | 
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WAR MAKES U. S. PROSPEROUS 


HALEY FISKE GIVES HIS VIEWS 
Vice-President of Metropolitan Says All 
of the World Buys in 
America 





It is difficult to see how any insur- 
ance agent can remain a pessimist re- 
garding business conditions for 1915 
after reading excerpts from a speech 


made by Haley Fiske to representatives 
of the Metropolitan. After discussing 
banking conditions and referring to the 
great crops raised in this country Mr. 
Fiske said: 

What happened after the movement of crops 
began? An army of men came here to America 
representing the governments of the different 
countries of Europe. You have no conception 
of the number of them who have been here 
purchasing goods; they cleaned out all the 
sugar in sight, and that raised the price. They 
began to buy raw materials. The Bethlehem 
Steel Works is working night and day making 
ammunition and ordnance. know one of the 
largest electrical companies in the country 
whose branch in Canada is working twenty- 
four hours a day making ammunition although 
it is an electrical company. 

Foreign agents took all the hosiery and 
blankets in sight, and the factories in this 
country have been pushed making material 
for clothing, and they will have to continue 
to do so more and more. The French Army, 
I am told, is being clothed with uniforms 
turned out by manufacturers in this country. 

The exports for December, 10914, were thir 
teen millions more than they 
ago; in fact they reached withi 
1 of the highest record ever known 
are many articles being made in this c 
for foreign consumption. I 
list of them, November exports compared w 
November, 1013. I do not know whether you 
would be interested in them or not 
of “Yes; we are. Give them.’’) 

There is sole leather-exports have multiplied 
So per cent. 

Commercial automobiles, 2,26 
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ym wearing apparel, 300 per cent 
ed sugar, 1,300 per cent 
en goods 7oo per cent.—an increase of 
and a half millions of dollars 
ticals, drugs and dyes, so per cent. 
n manufactures, 30 per cent 

















Cotton-seed oi] and meal, so per cent. 
The exports of wheat since July 1 have in- 
23 1.3 per cent.; of corn, for the last 
y-six weeks, 700 per cent 


let us take counsel and see what that 
The wheat and the corn come 
God They have come in 


millions of bushels of wheat 





tos 





il] ha the Gov- 
the cargoes have to 
7 : 


many risks offered 





the necessaries « 





“ving more necessaries and 
nd comforts of life from the mone 
a bushel 





gets from wheat at $1.0 

















expansion in Canada ple had been going 
o hings they cou ¢ afford to, and they 
ad heen running i for it: and now 
stop an heir debts Then 
this big in the Northwest 
and tt ‘ 
It ic the getting of w t 7 
and the exnenditure of it for o 
Sy that Canada, gradually g its own 
debts. will achieve an independence which it 


would not have achieved had its boom burst 
into panic. The same anplies to this country. 
We are paying our debts. 





Now, what has happened since our ex s 
began on so enormous a scale? Those loans 
and pools, these exports of our goods and the 
consequent creation of debts in England and 
France and Russia have, as I have said, 
brought exchange to a_normal rate. That 
means that our sales to Europe are offsetting 
Europe’s sales to us; that money due to us is 
paying debts due from us; that the danger of 
dumping securities is over because we can 
take care of our securities offered to us 
with the debts due to us. So the Stock 
Exchange opened at first timorously and 
partially with minimum prices fixed by a 
committee. Now the Exchange is a free and 
open mart, for the prices are above these 
minimum prices. What does that mean 
except that the people have money and are 
investing it; and that our exports have taken 
care of our foreign debts? 

Now, gentlemen, if the debts of this country 
are being, cleared off, and the wealth of this 
country is being accumulated for investment, 
it can be nothing else as I see it, but to have 
the effect of starting up the manufacturers 
and all business; and what I ask you to- 
night. is, not to be subject to the reproach 
partly justified in President Wilson’s state. 
ment that bad times are in part psycho- 
logical. Men get scared and that creates 
anics. Seldom in this country has there 
een a panic which has not in part been 
caused by hysteria, that fear which leads 
people to demand payment of their debts and 
banks to refuse credit. Some of these great 
palaces on Fifth avenue have been fearing 


trouble in the last four months and the great, 


house of CLAFLIN has failed. Credit stopped. 
People wanted their money. Often we see 
them hoarding it and even hiding their gold. 
Scared! That is psychological, and we have 
been having a mild hysteria passing through 
the whole country. 





FINE MORTGAGE LOAN RECORD 
(Continued from page 3) 


A new member is desirable only 
when he brings added strength to the 
entire body of policyholders. To do 
this he must be physically in the same 
class as those heretofore admitted, but 
this is not all. He must need insur- 
ance and realize what it can do for 
him. He must also comprehend the 
nature of his policy contract and the 
condition and purposes of the company 
which undertakes the fulfillment of 
this protection. The payment of a 
premium is not in the nature of a 
favor to the company or the agent, but 
rather a transaction of mutual advan- 
tage. Such a member will, in the ab- 
sence of some radical change in his 
circumstances, pay his premiums until 
the maturity of his policy in accord- 
ance with its original provisions. 

While there is nothing mysterious 
about the business of life insurance, 
yet its elements cannot be grasped 
without careful study, and no one 
should act as an adviser in a matter 
of such vital importance until he him- 
self is familiar with its principles. It 
follows, therefore, that the desirable 
member is the one who has been in- 
sured by a thoroughly trained expert 
amiliar with the principles which un- 
erly the structure of the institution. 
It is such representatives and no Other 
that this Company is seeking to develop 
that its members may know at the out- 
set what they are getting in return 
for the money, oftentimes paid with 
much self-denial, which they are en- 
trusting to the care of those who are 
guiding the destinies of the most 
sacred of all commercial institutions. 


Cincinnati life underwriters will be 
addressed on February 26 by Warren 
M. Horner. 





Manager Kohn, of the Phoenix Mu- 
tual in Albany, will deliver a lecture on 
insurance before a business college in 
Albany this month. 


COLONIAL LIFE 





Insurance in Force is Now $31,512,744 
Surplus to Policyholders, 
$306,662 


The Colonial Life of America reports 
that its total premium income on Febru- 
ary 1 of this year was 20 per cent. 
larger than the best increase ever made 
for the same period in the history of the 
Company. 

During 1914 the Colonial Life had a 
premium income of $1,112,106 as com- 
pared with $1,051,398 for 1913; its sur- 
plus to policyholders increased from 
$276,199 to $306,662; and its assets 
from $2,240,691 to $2,506,760. The Com- 
pany’s insurance in force is $31,512,744. 





EXTRA 10 PER CENT DIVIDEND 

An extra dividend of 10 per cent. of 
the annual domestic premium has 
been declared by the board of directors 
of the New York Life on the fifth 
anniversary of Contribution Annual 
Dividend policies taken in 1910, similar 
to the dividend declared last year on 
the fifth anniversary of policies issued 
in 1909. 


Norman B. Ream, the capitalist who 
died in New York this week, was a di- 
rector of the Equitable Life. 





HOW ABOUT THE 
NEW YEAR? 


Will you make it a better one than 
last? Good openings for aggressive 
men, either as personal producers 
or agency organizers. 


Write and See If We Can 
Get Together 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 


W. 0. BALDWIN, 
President 


HOWARD S. SUTPHEN, 
Director of Agencies 








You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 

Several pi of llent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 

















We Give Our Agents Two Big Selling Advantages 
Policies That Are Better 


A System Which Makes the Policyholders Help 
the Agent 


YOU CAN WIN WITH US 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 





First Mutual 
New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS. 











Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
~ with a safe, equitable con- 

act. 


FINANCIAL STATEMENT 


Assets, Jan. 1, 1914.$66,168,702.53 
Liabilities ........ 61,182,456.00 


Surplus ...... ...$ 4,986,246.53 





ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 


J. A. BARBEY, Secre 
WILLIAM F. DAVIS, Asst. Secretary 


FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager, 
141 Broadway, New York 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which 
ae Seas issued shows the Company to 
¢ in splendid condition in every re- 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it is apparent 
that the Company is efficiently managed, 
its claims under its policies promptly 
Fm wg | and its policyholders treated 
airly. 


During the period under examination 
the Home Life has experienced a steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 
reater than in 1909 and the insurance in 
lorce having increased ™ $92,532,533 in 
the year mentioned to over $116,000,000 in 
1913. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








1865 --- Fifty Years Old --- 1915 











Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 


and Trust Company 
OF PHILADELPHIA 
Rates of Peston atncanty Low and 


still further reduced by 
Annual Dividends 
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INSURANCE IN FIVE EPOCHS 


HENRY MOIR’S CLASSIFICATION 








Scientific, Bubble, Supervision, Tontine 
and Investigation Periods De- 
scribed by Home Actuary 





Henry Moir, actuary of the Home 
Life, delivered a lecture on “Life Insur- 
ance From Early Times” before the In- 
surance Institute of Hartford last week: 

Mr. Moir said in part: 

“It is sometimes said that the first 
historical evidence of insurance is the 
case of Joseph when in the Land of 
Egypt he built great barns to store up 
the surplus from the seven years of 
plenty to meet the want during the 
seven years of famine. But we know 
that insurance principles were practiced 
and esteemed long before even that 
date. The first man who instead of 
trusting to the wild berries or to the 
animals he could catch or slay, intelli- 
gently sowed a seed in spring, expecting 
to gather in the fall, gave evidence of 
the general principles which we now 
claim as one of the highest evidences 
of our civilization.” 

How Epochs are Classified 


After dealing with the scientific ori- 
gin of life insurance the lecturer divided 
the historical section into five important 
epochs, along the following lines: 

First epoch: Dawn of scientific life 
insurance, 1755-1765. 

Second epoch: Period of fraud by 
the public and bubble companies, 1800. 

Third epoch: Commencement of su- 
pervision, 1840-1850. 

Four epoch: Successes and failures; 
tontines and estimates, 1860-1875. 

Fifth epoch: Recent history; inves- 
tigations; limitations and flood of new 
companies. 

The Gamblers of Old 

The latter part of the lecture was 
taken up with the social aspects of life 
insurance. He said:— 

“The scientific gamblers of the 16th 


and 17th centuries developed problems 
in mathematics which form the founda- 
tions of life insurance, yet insurance is 
entirely different from gambling be- 
cause it wards off a calamitous loss, 
while gambling would strive for an un- 
deserved gain. Mercantile insurance 
covering fire, marine, hail storm, and 
other risks developed from and contin- 
ues to be enlightened selfishness, but 
life insurance is an educative force in 
matters of thrift and unselfishness. 

“Again, a life policy is a certificate 
of character. A company will not issue 
a policy to a drunkard, or to an im- 
moral man; the acceptable risk must 
be sound physically, mentally and 
morally.” 





EVERYBODY ANSWERED 


What article sold to-day has as many 
sided an appeal as life insurance? If 
he’s a stingy brute show him that 90 
per cent. of men over sixty are depend- 
ent on charity or relatives, says the 
Northwestern National, if they haven’t 
got a life insurance policy to take care 
of their old age. If he’s got a spark of 
decent affection, make him ashamed to 
let an hour pass without sufficient pro- 
tection to provide for his family. If 
he’s a business man, read him what 
John Wanamaker says about the value 
of life insurance as a backing to any 
business venture. If he owes money, 
he must see that he is a coward and a 
defaulter if he runs the risk of escap- 
ing his indebtedness by death. If he 
is a spendthrift, life insurance will 
make him save, and save him from his 
own weakness. Every man out of jail, 
who isn’t ill or insane, should buy life 
insurance. 





NEW FORM FOR “THE VIRGINIA” 

“The Virginia,” published by the Life 
Insurance Company of Virginia, appears 
in a new form, the size being more con- 
venient than the old issues, while the 
editorial presentation is more attrac- 
tive, also. 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 
Berkshire Life Insurance Company 


of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions Attractive literature 
W. D. Wyman, President W. S. Weld, Supt. of Agencies 








“BUILT FOR ALL TIME” 


San Antonio Life Insurance Co. 
SAN ANTONIO, TEXAS 
GROWTH IN ASSETS INSURANCE IN FORCE 


10.. $426,085.00 a, ee $2,629,020,00 
BBce 485,915.57 | nese 4,083,650.00 
13.. 543,004.04 ), eer 4,715,584.00 
13.. 607,788.11 De vbsvevevsense 6,134,044.00 





Men of character and ability can secure agency contracts by writing 
HENRY A. HODGE, President 








Reserve Loan Life 


General Agents Wanted for Territory in Pennsylvania 











REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 






































Bartford, Conuerticut 
S. C. DUNHAM, President 
January 1, 1915 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 











The career of Lloyd C. 


Triumphing Baker, a life insurance 
Over a agent at Olean, N. Y., 
Handicap offers an inspiration to 


every insurance agent 
who feels that from physica] infirmity 
or some other reason he is laboring un- 
der a handicap. Here is Mr. Baker’s 
own story, which he writes for the 
readers of The Eastern Underwriter: 
“In February, 1908, while employed 
as a traveling salesman, locomotor 
ataxia developed and I gave up my 
work on the road the following August 
to begin to fight to regain my health. 





LLOYD C. BAKER 


“In order to help defray the expense 
of my illmess I secured an agency with 
the Metropolitan Life Insurance Co. 
April, 1909. This was my first experi- 
ence in life insurance, and thanks to 
the patient efforts of my superintend- 
ent and assistant superintendent I was 
quite successful, especially in the ordi- 
nary department, but owing to the con- 
tinued development of my disease I was 
unable to collect my debit. 

“In April, 1910, I was appointed local 
agent for the Connecticut General Life 
Insurance Co., and I can’t speak too 
highly of the assistance I got from that 
company. 

“In the fall of 1910 I was compelled 
to take to the wheel chair, and this 
has been my method of locomotion ever 
since. At this time my eyes began to 
grow weaker and in May, 1913, I be- 
came totally blind. 

“In August I went to Detroit, Michi- 
gan, where I received treatment from a 
specialist for four weeks and again in 
November for six weeks. In May, 1914, 
I made my third trip, and I am now 
working hard to sell enough insurance 
to defray the expense of another three 
months in the ‘Auto’ city. 

“Since losing my eyesight I have 
been obliged to remain in bed most of 
the time, sitting up each evening for 
a few hours. 

“My method of doing business is sim- 
ple, and I think fairly successful, con- 
sidering the amount of time I am able 
to devote to the work. I have a tele- 
phone installed at my bed side, and 
during the afternoon I solicit the vari- 
ous subscribers (anyone affording a 
‘phone can pay for life insurance) and 


when I find a prospect I persuade him 
to come to my home for a personal in- 
terview. Duriag the prospect’s visit I 


have him furnish the eyes and handle 


the rate book} while I do the talking, 
then if the prospect concludes to buy 
I have him fill out the application and 
call in one of-the mémbers of my 
family to witness the signature. As 
soon as this is done I take my ’phone 
and arrange for the medical examina- 
tion. 

“In this manner I have personally 
placed and paid for $76,000 life insur- 
ance on 41 lives during the past twenty 
months, together with a small amount 
of accident and health business. 

“I enjoy hearing read every copy of 
your publication and would say to the 
boys in the field—for a pleasant and 
profitable ‘week-end’ read The Eastern 
Underwriter.” 

To . 
Agents are often heard 
Need For commenting upon the 
Every Kind large number of poli- 
of Policy cies issued by com- 
panies, but they should 
remember that every policy put 
into the rate book is put there because 
there are prospects whom it will suit 
better than any other. It is for the 
agent to make the proper adaptation. 
In discussing th’s feature The Pruden- 
tial says: 

Knowledge of prospects includes 
knowledge of their social and financial 
circumstances and of their character 
and moods as well. Their circum- 
stances are the first thing to consider 

whether they are married or single, 
the size and circumstances of their fam- 
ilies and their financial means. These 
things will determine the kind of policy 
to offer, but this may have to be modified 
by a prospect’s individual leanings. The 
agent who knows the special use and 
price of each policy will not go far 
in his tentative talk with his prospect 
before he knows which one to advo- 
cate and to make the burden of his 
subsequent canvass. He will know 
when to talk straight life, and when 
endowment; when long-term endow- 
ment and when short-term; when a 
plain, every-day policy, and when a 
policy with differentiating features. 
The chances of sale are thereby in- 
creased, and a policy thus intelligently 
sold is apt to stay sold. 

. . - 


The man who goes without 


Nothing life insurance is a gambler. 
But a He compels his family to 
Gambler carry the risk instead of 


letting a million other 
people share it among themselves. The 
New York Life sums it up as follows: 
The man who plays the game without 
life insurance is betting, not dollars, 
but human flesh and blood, his wife 
and children, that he will live to create 
a cash fund for them. Few do. Quit 
gambling and let me show you how 
you can make uncertainties certain. 
An agent of this Company submitted 
a man’s application on August 7—he 
was examined August 10 and policy 
issued as applied for—the man Can- 
celled it October 14—he died on Jan- 
uary 18 with no insurance—Did he 
gamble? 


Write for information 





The Man Who Now Contracts With > 
a medium sized, well established, PROSPEROUS, WESTERN, old 
line mutual life company in IOWA, NEBRASKA or KANSAS where 
PROSPERITY REIGNS, will PROFIT NOW and inthe FUTURE. 
Maximum Brokerage and Renewal 
: Contracts for Desirable Men : 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


Correspondence confidential 








FIDELITY TO ONE COMPANY 


END 





BETTER FOR AGENT IN 





Views of J. D. Stacy, Superintendent of 
Renewal Department of Peoria 
Life 





J. D. Stacy, superintendent of the re- 
newal department of the Peoria Life, 
made a hit at the recent convention of 
Iowa agents of the Company, by read- 
ing a paper on “Why Stay With One 
Company?” He has been with the 
Peoria Life since the beginning of the 
Company. In part he said: 

“To stay with one company, after 
first having made up your mind that the 
company is one you want to work for, 
is the only way to win. 


Must First Convince Himself 


“I think the first thing that an agent 
wants to learn and have thoroughly in- 
stilled into him when he starts to work 
at a new line, especially insurance, is 
that he must have absolute confidence 
in the proposition that he is represent- 
ing. If it is an insurance proposition, 
he must have absolute confidence in his 
company and must believe that his 
company is the best company for him 
to represent; that its policies are the 
best policies for him to sell. Then, the 
next thing for that man to realize and 
understand, and that is just an impor- 
tant as the other, is that he must have 
absolute confidence in the character of 
business in which he is engaged. That 
is, if he is in the insurance business, he 
must believe that the insurance busi- 
ness is the biggest and best business 
in the world. He must be able to draw 
himself up to his full heighth and say: 
‘I am a member of the greatest finan- 
cial institution in the world—that of 
insurance. The business that I repre- 
sent commands more capital to its 
credit than in any other business in the 
world. It has more assets that the en- 
tire money of the United States, of 
over a billion dollars; it is as wonder- 
ful a calling as the banking business; 
ic is as worthy a vocation as the minis- 
try; it is more profitable than any occu- 
pation. Therefore, I am in the great- 
est business in the world.’ And last, 
but not least, a man must have abso- 
lute confidence in himself. He must 
believe that. he can produce business: 
that he can go out in the business in 
which he is engaged and for which he 
has the highest regard and for the com- 
pany by which he is employed, having 
confidence that it is the best and its 
policies are the best and can approach 
any prospect that he writes in his 
territory whether he be great or small 
and get his application for the amount 
of policy that will fit that man. 


Jack of All Trades 
“Many times agents are offered prop- 


ositions from other companies who are 
trying to disturb the agents and try- 
ing to get them to enlist with their 
companies and sometimes an agent 
makes a change of this kind. Gentle- 
men, I have seen a great many of these 
changes. I have had propositions put 
up to me, but I have never yet seen 
one of those changes that ever benefit- 
ed an agent. In the first place, when 
you make your change, you go with 
somebody whom you do not know. You 
take up work that necessitates your be- 
coming acquainted with other policies 
which you may not find to meet with 
your approval and your idea of sales- 
manship. You have to deal with other 
methods of home office accounting, etc., 
and, last, but not least, you have put 
yourself in the light of your policy- 
holders as a person who changes from 
one thing to another. There is no 
truer statement that ‘The Jack of all 
trades is master of none’ and it is just 
about as true in insurance as in any- 
thing else. A man who changes around 
from one company to another or who 
changes from one policy to another in 
his own company is a man who does 
not make good. Just observe this now 
and see if these facts are not true.” 





SECURITY LIFE OF CHICAGO 





Company Now Has Admitted Assets of 
More Than $2,360,909—Makes 
Good Statement 





The thirteenth annual statement of 
the Security Life Insurance Company 
of America, home office in Chicago, is 
a good one and has made a splendid 
impression upon the agents. Under the 
able guidance of President W. O. John- 
son this Company is forging ahead so 
rapidly that its assets are more than 
$2,360,000. The Company is a constant- 
ly growing factor of importance in the 
field of its operations. 

The surplus of the Security Life is 
$197,335, and the Company has a re- 
serve of $1,886,288. It owns bonds of 
$582,232; and real estate of $62,000. It 
has $767,630 loaned on real estate, and 
$736,570 on approved collateral. Its 
capital stock is $220,000. The Com- 
pany made a good increase in its pro! 
duction last year. 


The Security Life has liberalized its 
policy contracts and has also revised 
its agency contracts, and it is believed 
that this will result in a largely in- 
creased business, the total examined 
business for 1914 being $3,985,396. 





Insurance men are not taking very se- 
riously the proposition of R. L. Dollings 
to consolidate the younger life compa- 
nies of Ohio, and two in West Virginia, 
through a trust agreement having fif- 
teen trustees signatory. 





1850 


Office, 277 Broadway. New York City. 


FINASCE 
COMMITTEE (WILLIAM H. PORTER, Banker 





THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in life insurance or not, may make direct contracts with this 
Compeny, for a limited territory if desired, and secure for themselves, in addition to first year’s com- 
missia@, a renewa! interest insuring an income for the future. Address the Company at its Home 


JOHN P. MUNN, M. D., President 
{CLARENCE H KELSEY, Pres. Tithe Guarantee and Trust Co 
EDWARD TOWNSEND, Pres. importers and Traders Nat Bank 


1914 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, July 2, 1912 
“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 
“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 
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A Lesson From The Surrogate’s Office 











Out of 36,032 Deaths a Month in New York Guy Only 
One Hundred and Fifty Men Think Enough of 
Their Families to Leave a Will 








Although wealth per capita is con- 
stantly increasing in America and 
large fortunes are piling up, the average 
man remains as improvident -as ever, 
and if he has no insurance protection 
his family is left in financial distress or 
near it when he dies. When one thinks 
of the great office buildings in New 
York, some of them having a popula- 
tion of nearly 10,000 persons, many of 


the tenants being men of large salaries, 
it is ineonceivable to believe of the 
carelessness which business and profes- 
sional men manifest in making provision 
after they are gone. Were it not for life 
insurance the great want prevailing in 
New York city at the present time 
would be magnified many fold. 

A Visit to the Surrogate’s Office 

In order to see just what provision 
the average man has made for his 
family, outside of his life insurance, a 
representative of The Eastern Under- 
writer visited the Surrogate’s Office in 
New York County (this is only a part 
of the Greater City, and does not in- 
clude Brooklyn, the Bronx, Long ‘Island 
City and Staten Island) and made an 
investigation of the wills and adminis- 
tration papers. Here is what he found: 

New York County had a population 
in 1914 of 2,538,606. 

The death rate for the county dur- 
ing those twelve months was 36,032. 

The number of wills filed in New 
York County each month is 150; the 
number of administration papers filed 
each month in the county are 350. 

In other words although 3,003 persons 
die every month in Manhattan (New 
York County) only 150 think enough 
about their dependents to make a will, 
and less than four hundred have estates 
of any kind. 

Few Leave $1,000 or More 

The majority of deaths are from the 
laboring class, with no provision what- 
ever for dependents. Of those in the 
county who left less than $1,000 the 
number is surprisingly large. In one 
case after another personal property or 
realty, or both, of $300, $400, and $500 
was left. Few persons have even $1,- 
000 when they die. Now, $1,000 in 
treater New York will not last many 
months, no matter what economies are 
provided. 

The lesson taught by Surrogates’ rec- 
ords is that the average man lives over 
and above his income and that life in- 
surance is the sole protection his 
family has. 

Brooklyn Eagle Has Right Idea 

The situation is well-expressed in an 
editorial printed by the Brooklyn Eagle 
and reading as follows: 

Why the average citizen of the 
United States has failed to inform him- 
self thoroughly on the subject of life in- 
surance is one of the riddles that de- 
fies solution, and puzzles the Brooklyn 
Eagle. Even the man who takes out an 
insurance policy, knowing vaguely that 
he is thereby providing a _ certain 
amount of protection for his family in 
the event of his death, as a general rule 
makes no deep research into the mat- 
ter—such research as he would make, 
as a matter of course, into any one of 
his other business enterprises, the 
Eagle says. The stock market, bank- 
ing and corporation laws may be primer 
studies to him, yet when it comes to 
the subject of life insurance he ignores 
its consideration on the ground that it 
is too involved to fathom, or that it 
does not affect him as directly as do 
his other investments. 

When it is considered that all of the 
big insurance corporations do a bank- 
ing and investment business far out- 
ranking that of the average financial 
institution it becomes apparent how im- 
portant a part they play in our indus- 


trial life. It is true that, due to the 
fact that several forms of insurance 
contracts are available, a thorough un- 
derstanding of the subject is somewhat 
more difficult than of other forms of in- 
vestment or saving. He who runs may 
not read, but he who pauses a moment 
to give thought may do so. 

The theory of every man taking out 
a life insurance policy is that he has 
made provision for his family, in the 
event of his being taken away. The 
fact is that nine times out of ten this 
provision is entirely inadequate; and, 
second, that most men need a guardian 
when it comes to handling money; and 
the same is probably quite as true of 
women. 

In other words, the provision that a 
man thinks he has made for the care 
and protection of those he leaves be- 
hind often falls far short, because the 
widow with five, ten or fifteen thous- 
and in her hand, all in a lump, seems 
to think she never can spend it. And 
when she gets through handling it, or 
following the advice of some kind 
friends as to its investment, it is easy 
to demonstrate that she would have 
been far better off with $50 or $100 a 
month guaranteed to her for life—as 
long as she might live—down to the de- 
clining years, when even a Smal] in- 
come makes her independent rather 
than in somebody’s way. 

Surrogates’ records show that 90 per 
cent. of the men who die leave nothing 
to their families. Life insurance is the 
best means to provide for their protec- 
tion, since it is available to practically 
everybody. 





PROGRAM OF MEDICAL SECTION 





Famous Mayo Brothers, Surgeons, Will 
Read Papers at French Lick 
Convention 





An unusually interesting program has 
been arranged by the Medical Section 
of the American Life Convention which 
convenes in French Lick, Ind., March 
3, 4and 5. The subjects of the papers 
and discussions, and the men who will 
take part in them follow: 

“Goitre and Life Expectancy”—Dr. Chas. H. 
Mayo, Rochester, Minn. 

Discussion—Dr. W. A. Jaquith, The Pruden- 
tial; Dr. R. H. Carr, ye ife; Dr. A. M. 
Campbell, Preferred Life; Dr. 7 / Turner, 
Western Life Insurance Co., Des Moines, Ia. 

“Life Insurance and the Kidneys”—Dr. 

S._ Lankford, San Antonio Life. 

Discussion—Dr. C. B. McCulloch, State Life; 
Dr. E. W. Stevenson, Standard Life; De. P. 
E. McCown, Indiana National Life. 

“The Five Senses in Life Insurance’”’—Dr. 
W. A. Peterson, Scandia Life. 

|? a, W. S. Harpole, Old Colony 
Life; Jomes H. Stowell, United States 


pe. e Lif 
Albert Seaton, Menid- 


“Medical Frauds’ *—Dr. 
ian Life Insurance Co. 
Discussion—Charles F. Coffin, State Life; 


Carroll B. Carr, American Central Life. 
“The Appointment and Management of Lo- 
cal Exammners”—Dr, J. . Florence, Great 


Southern Life. 

“The Business Cappaiention of the Medical 
Department”—Dr. enry Wireman Cook, 
Northwestern National Life. 

“The Scope and Functions of the Medical 
Department”—Charles F. Coffin, vice-president 
State Life. 

Discussion of the Three Above Papers: “ws 
Ambrose Talbot, Kansas City Life; : Be. 
Stanton, Farmers National Life; Dr. 2: 
Spratling, Empire Lifes . WwW. a Rentizic 
Southern States Life? Jos: h W. Tehnson, 
Volunteer State Life; ae iNer Hamilton, 
president Federal Life Insurance Co. 

“Hypertension as an Impairment’”—Dr. M. L. 
Turner, Western Life. 


jion:—Dr. G. E. Crawford, Cedar 

cate Life; Dr. W. A. Jaquith, The Pruden- 
tia! Dr. Frank L. Truitt, Reserve Loan Life, 
‘ethod of Life Conservation”—Dr. H. 


R. One professor Orthopedic Surgery, Medi- 


cal Department, Indiana University. 

“Pola iepipoldere as a Mediwm for Increasing 
Lo ity’ — W. F. Blackford, Common- 
wealth Life. 

Discussion—Mr. I. Smith Homans, Common- 
wealth Life; Dr. M. O. De Vaney, Indian- 
apolis Life. 

“The Medical Referee’—Dr. D. W. Layman, 
Mutual Life. 

PA eee —Dr. W. A. Jaquith, The Pru- 
“Operations on the Gall Bladder in Rela- 


THE 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


= Of the People 
the Company By the People 
For the People 


The Daily Average of the Company's 
Business during 1914 was: 
626 per day in Number of Claims Paid. 


8,040 per day in Number of Policies 
Issued and Revived. 


$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 

















$305,754.00 r day in Payments to 
Policyholders and Addition to Re- 
serve. 


$161,826.87 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











ORGANIZED (871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1913; 





94, “668. 092.00 
14,138,137.61 


$1,250,000.00 annually 


Payments to Policyholders since Organization,. 
Is Paying its Policyholders nearly........... 


GOOD TERRITORY FOR LIVE AGENTS 








The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


insurance in force over Twenty Millions of dollars. 

Assets over One Million. 

Business received first eight months, 1913, over Eight Million 
(average One Million a month). 

We want a capabie general agent for vacant office. 

important open territory. 











RAPID GROWTH OF AETNA During 1914 the Aetna Life issued 


new insurance of $75,142,409, of which 








Company Makes Large Gains in All $64,756,755 was paid business. Its in- 
Departments—Total Assets surance in force on Jnuary 1, 1915, 

Now $119,516,736 was $380,798,405. Since the organiza- 

tion of the Company it has paid to 

The rapid growth of the Aetna Life policyholders $263,717,904. Tne Com- 


pany’s reserve on life, endowment and 
term policies is $91,065,454, and it nas 
an additional reserve of $970,213. Its 
reserve for special class o. policies and 
dividends to policyholders payable on 
demand is $3,382,873. Its reserve for 


is demonstrated by the statement pub- 
lished in Hartford newspapers that the 
Company may increase its capital to 


$10,000,000. This is one of the most 
progressive companies in the field, and 


its annual statement is always read liability claims is $2,578,C30. 

with keen interest. The Aetna’s total premium income 
The Company made large gains in last year was $21,521,928. The Com- 

all departments during 1914. Its insur- pany is sixty-five years old. Its presi- 

ance in force showed an increase of dent, Morgan G. Bulkeley, is one of 

more than $25,263,000. Its increase in the brilliant leaders in insurance and 

surplus to policyholders was $2,475,202. civic life as well. 


Its income in premium income was $1,- enema 
902,543. Its assets increased more than OHIO STATE LIFE MEETING 

$5,559,738. Certainly, a splendid record. A rousing convention of the Ohio 
State Life agents is being held in 
Columbus this week. Agency Efficiency 
was the subject discussed on Thursday 


tion to Life Expectancy’—Dr. W. S. Harpole, 


Old Colony Life. 


Discussion—Dr. C. W. English, Lincoln Life; afternoon. Melvin Young, of New 
Dr. James H. Stowell, United States Annuity York, discussed the art of closing. The 
and Life; Dr. M. M. Lairy, LaFayette Life; meeting wound 


Dr. Geo. Parker, Peoria Life. h # Pf uP with a ok 
“Post Operative Risks’—Dr. H. N. Mayo, thé toastmaster being Irving S. ff- 


Cogeinente Life. LaF o csi, mann, vice-president. Greetings to 
1seussion—Dr. orence, Great Sout president John M. Sarver were voiced 
bat: che’ Galt Wane er Disease” —Dr. J by E. E. Knox, of Cincinnati. Former 
N. Wane, . Gogueee Caines | Sut . ee Superintendent Vorym, discussed life in- 
Healt rvice. Discussion by Dr urner, . 
Jefferson Standard Life; Dr. J. 1. J. Battle, Domre® from the Balicyholders view 


point. 


Southern Life & 
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TIME TO CALL A HALT 

Competent observers in the ranks of 
insurance companies and insurance 
agents will agree with the striking com" 
ments made in Albany this week by 
Commissioner Mansfield, of Connecti- 
cut, and endorsed by Judge Hasbrouck 
of New York, in which reformers in the 
insurance business are scored for run- 
ning to the legislatures and to the in- 
surance departments for correction of 
grievances that should be strictly ad- 
justed by the companies themselves or 
by the companies co-operating with the 
agents. 

In the days when insurance was 
younger the departments did not have 
much power except to scrutinize the fi- 
nancial statements and to assure them- 
selves that a company was solvent. 
Since then the power has grown until 
now there is seen the spectacle of the 
companies or agents running to the 
departments to settle quarrels which 
should never be brought to the aiten- 
tion of the insurance superintendents, 
being strictly company matters. 

Agents appeal to the departments to 
designate who shall be appointed 
agents, and they also want the commis- 
sioners to designate a limit in writing 
business beyond which a solicitor shall 
go before he can be designated an 
agent. The department is asked to pro- 
vide a time limit in which premiums 
shall be paid. Even rate squabbles are 
put up to the commissioners as umpires 
to decide the dispute. 

So while on the one hand now we see 
a certain faction of insurance men com- 
plaining because of the activities of the 
departments, intimating that they are 
constantly interfering in things which 
do not righly concern them; on the 
other hand, just as large a faction is 
willing to hand over still greater power 
until there is no telling where this de- 
partmental jurisdiction will end. 

The same system is used in appeal- 
ing to legislatures to settle internal 
grievances and to destroy individual 
and corporate liberty. 

One of the commissioners tells The 
Eastern Underwriter that he is amazed 
to find that there is a large group of 
timid underwriters who will not make 
a move of any kind without consulting 
the departments. He puts on a serious 
face and gives his advice, wondering all 

_ the time why it was necessary to ask it. 

Now, there are certain functions re- 
cognized as the right of the depart- 
ments, such as consultation before a 


reinsurance deal, or the mutualization 
of a life company, but just why an in- 
surance department should decide who 
shall sell insurance, or that premiums 
must be paid in thirty days for fire in- 
surance, or what remuneration an 
agent should receive, has never been 
satisfactorily answered. The insurance 
commissioner in the role of referee has 
been seen too frequently of late. And 
the protest of the insurance commis- 
sioners themselves is certainly signifi- 
cant. 





PROMPT PAYMENT OF PREMIUMS 


Agents in New Jersey and Massa- 
chusetts have enthusiastically taken up 
the suggestion first offered by the local 
men of New York, that the standard 
form of fire insurance policy be amend- 
ed to compel the payment by the as- 
sured of the premium called for, under 
penalty of the automatic cancellation 
of the contract. 

Extended credit in the payment of 
premiums has grown to be a serious 
evil in the fire insurance business, com- 
pany men, agents and brokers alike 
suffering because of it. Formerly the 
companies took full advantage of the 
policy provision allowing them sixty 
days in the payment of losses after set- 
tlement thereon had been reached. This 
practice no longer obtains, companies 
apparently vieing with one another in 
their desire to pay claims as rapidly 
as possible, and the claimants have 
been educated to such an extent that 
they look askance at any adjuster 
courageous enough to hold out for the 
time limit permitted under the policy. 

Insisting upon and getting rapid loss 
settlements, the assured in turn should 
be willing to promptly pay for his in- 
demnity, and doubtless would be. The 
reasonableness of requiring him so to 
do is the line along which the local 
agents are working with the insurance 
commissioners and the law-makers of 
the three States above named. 





A NOTE FROM TURKEY 





Hasbrouck Asked if English Companies 
Are Good—German Ambassador 
Wants Funds’ Order Explained 





When Judge Hasbrouck was ap- 
pointed Superintendent of Insurance he 
did not know the international aspects 
of his office, but since the war started 
he is learning every day of the far- 
reaching influence of the department. 
Two interesting letters were received 
by him this week. 

One comes from Turkey and is in 
brief an inquiry as to the safety of 
British insurance companies, in view 
of the great conflict being waged in 
Europe. It is believed that this letter 
is political in its inspiration. 

Another letter is from Count Berns- 
dorf, and asks the Superintendent by 
what right he made his order relative 
to keeping funds of German companies 
in this country. 





Wilson Williams, general agent of 
the New England Mutual Life, deliv- 
ered a lecture on life insurance before 
Tulane University last week. “Life in- 
surance not only increases wealth by 
distributing it, but it transforms mate- 
rial wealth into social well-being,” was 
a striking sentence among others used. 





G. W. Gilliam, Omaha district man- 
ager of the Bankers Life of Des Moines, 
wrote $1,012,000 in ten months of last 
year. He started life as a stock raiser, 


went with several life companies, and 
went with the Bankers Life two years 
ago. 


The Human Side of Insurance 











DAVID S. DICKENSON 


David S. Dickenson, the new presi- 
dent of the Security Mutual Life of 
Binghamton, won his way through vari- 
ous positions in his profession, filling 
each with ability. As actuary he made 
a particularly fine record. The Bing- 
hamton “Republican-Herald” printed an 
editorial in regard to his elevation to 
the presidency of the Security Mutual 
Life, saying in part: 

“Mr. Dickenson is courteous, alert, 
courageous and companionable. His 
modesty does not proceed from diffi- 
dence, but from an inherent spirit that 
makes him wish for the good of his 
fellows—a settled desire to be right 
with friends, neighbors and all the 
world. His career has made him a 
keen student of man and affairs. He 
is well informed on all current events, 
in Binghamton, the State, the nation 
and in the world at large. Mr, Dicken- 
son’s best asset as an insurance chief- 
tain is his thorough and complete 
knowledge of what the statistics of life 
insurance mean, both to the insurer and 
to the insured. Added to that is his 
faculty of making decisions quickly and 
in the light of his accurate knowledge 
and his independent habits of thought.” 


s* 6s -s 

Ralph W. Smith, of Denver, vice- 
president and western department man- 
ager of the National Surety Company 
of New York, is known throughout the 
entire Mountain territory as “the bond 
man,” so effectively has he advertised 
the class of security he has for sale. 
When in 1904, Mr. Smith, then a young 
attorney seeking to establish himself 
at Denver, accepted the representation 
of the National Surety, its premium in- 
come in Colorado was $2,000; last 
year it received $90,000, an increase in 
ten years of 4500 per cent. Mr. Smith 
is reputed to be a genius; he is, but the 
basis for his wonderful success is work, 
work, work. The National Surety is 
proud to claim Mr. Smith as one of its 
field force, and frequently refers to his 
record as an incentive to other agents 
inclined to doubt the prospects in the 
surety business. 





Crawford H. Ellis, president of the 
Pan-American Life has had an un- 
usually interesting career. A native of 
Alabama, he received his education in 
the public schools of his native town 
and completed his studies at the Ken- 
tucky University in Lexington. When 
nineteen years old Mr. Ellis went to 
Central America with the firm of Orr 
& Laubenheimer Co., who operated 
steamers between Mobile and Nicara- 
gua. The firm had been pioneers in 
the banana trade. Mr. Ellis remained 
in the tropics until late in 1897, when 
he was transferred to Mobile to take 
charge of the corporation’s business at 
that place. He remained in that 
capacity until the following year, date 
of incorporation of the  Bluefields 
Steamship Company, organized in New 
Orleans in 1898, to exploit the banana 
industry in Nicaragua. Mr. Ellis join- 
ed the company as an accountant and 
remained with it until 1899, when the 
United Fruit Company was organized. 
He was then twenty-seven years of 
age and upon joining the United Fruit 
Company he took charge of their en- 
tire southern business. He is at pres- 
ent vice-president of tne United Fruit 
Company in charge of the Southern Di- 
vision, The United Fruit Company 
maintains regular services to Central 
America and the West Indies out of all 
the above-mentioned ports and it em- 
ploys outside of its well known “Great 
White Fleet” of specially constructed 
cargo and passenger steamers, a large 
number of vessels under charter to take 
care of its enormous and still growing 
traffic. His wide experience proved of 
great value when he directed his at- 
tention to life insurance, and his suc- 
cess with the Pan-American Life has 
been in keeping with his other achieve- 
ments, making good in everything that 
he has tried. Among the activities of 
Mr. C. H. Ellis are the following: Di- 
rector and member of the executive 
committee of the Whitney Central Na- 
tional Bank; and of the Whitney Cen- 
tral Trust and Savings Bank; director 
in the New Orleans and Pacific Rail- 
road; Colonel on the staff of Governor 
Sander of Louisiana; member of the 
Boston, Pickwick, Southern Yacht, 
Country, Delta Duck, Young Men’s 
gymnastic and motor league clubs. 

o = a 


Norman B. Ream, the widely known 
financier, whose death occurred in New 
York city on Monday, was a director 
in a number of prominent financial 
and commercial institutions, including 
the Equitable Life Assurance Society 
and the Continental Insurance Com- 
pany. One of his sons is head of an 
insurance brokerage house of this city. 

~ ” ” 


H. C. Thistleton, head office general 
manager of the London Guarantee & 
Accident Company, arrived in New 
York from England a few days ago, and 
after spending a short time in the city 
with Resident Manager F. J. Walters, 
left for Chicago to visit United States 
Manager F. W. Lawson. Mr. Thistle- 
ton has been in this country several 
times during his association with the 
London Guaranty, and is very familiar 
with general underwriting conditions 
here. 

*> *¢+ s&s 


Samuel Harrington, a life insurance 
producer of known capacity, having 
written more than a half million in less 
than eighteen months just past, has 
been added to the agency force of the 
United States Annuity & Life. Mr. 
Harrington has been working in Arkan- 
sas, for which he now becomes State 
manager for the above Company. B. N. 
McGraw has been appointed Manager 
for a district in central Kentucky. He 
has had several years of experience in 
writing for old line companies, and it 
is expected will add materially to the 
present production for Kentucky. 
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H. A. SMITH NOW PRESIDENT 


HEADS NATIONAL OF HARTFORD 








Judge J. Nichols Assumes Chairman- 
ship of Directorate—Declined 
Re-election 





H. A. Smith, vice-president of the 
National Fire, of Hartford, and an ag- 
gressive force in its management for 
years, was chosen president of the 
Company on Tuesday, in succession to 
James Nichols, who had continuously 
occupied the office for twenty-eight 
years, declining re-election. Instead he 
will serve as chairman of the board of 
directors, thus continuing to lend his 
valuable counsel to advancing the best 
interests of the Company in the up- 
building of which he has borne so prom- 
inent a part. 

Mr. Smith has been an Official of the 
National Fire since 1900, when he was 
chosen assistant secretary, prior to 
which time he was its New York State 
agent, before that in turn traveling as 
a special agent. He began his insur- 
ance career as a local agent at Roch- 
ester, shortly after graduation from 
Amherst College. For the past fifteen 
years the underwriting policy of the 
Company has been very largely of his 
creation, and he is everywhere recog- 
nized as one of the most energetic 
business getters in the field to-day. 

It has been the practice of Mr. Smith 
to surround himself with a staff of 
young and highly efficient lieutenants, 
each of whom had first made good in 
the field. The wisdom of this course is 
clearly reflected in the position now 
held by the National among the great 
and rapidly growing fire insurance com- 
panies of the country. 





ADJUST LOSS ON HORSES 





Smoke Flew Through a Partition and 
Suffocated Forty-Two Horses in 
Brick Building 





At intervals losses occur which are 
so unexpected that they greatly shock 
special risk experts. All of which is 
illustrated by the McCullough horse loss 
in Jersey City which has been adjusted 
for $14,000. 

This is what underwriters call an 
irritating loss for the following reason. 
For a great many years McCullough, 
who runs a large trucking business, had 
conducted his operations from a build- 
ing that was an unusually poor risk. 
He moved into a two-story brick build- 
ing, the first floor of which was divided 
into two rooms, one for auto trucks, the 
other a garage. On the second floor 
were stabled forty-two horses. Above 
the wagon room was a concrete ceiling; 
above the garage was a wooden ceiling. 
On the second floor there was a par: 


tition. It looked like a good risk, but 
fire set the wooden ceiling ablaze, and 
smoke went through the partition and 
smoothered everyone of the horses. Not 
a hair on their hide was touched by suaue _ 
fire. Jos. N. Byrne & Company handled 

the insurance. McCullough has given 
instructions that there be no opening 
in partitions in future through which 
smoke can reach his horses. 
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our Special Agent will prove of assist- 





RECEIPTS AND REMITTANCES 





Amounts Sent to or Received From 
Abroad by United States Branches 
of Foreign Companies 

Albany, N. Y., Feb. 11.—From the offi- 
cial records of the State Insurance De- 
partment the subjoined sets forth the 
amount of money received from and re- 
mitted to their respective head offices 
by the United States branches of the 
foreign fire companies licensed here, organized forty years” and 
during 1914. in by its 

achievements during the worst period 
known in the annals of fire insurance. 
A NATIONAL UNION Special Agent will, if you wish, talk 


with you about your business resolutions for the New Year. 





Received Sent 
Company. From. To. 
Aachen & Mun., Ger..$39,345 $25,697 
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Atlas, England ....... 18,332 103, 


CALE R ME REO Re 
s 
if 
He 
< 

Gm Re EMEC 


i; 














Balkan Nat’l Bul. .... ...... ats ry Discuss ways and means for improved efficiency. He will glad- 3 
cation’ Can. “ee pn & ly assist you in your plans. He will tell you about NATIONAL & 
sulgaria-Bul. ......... 88,000 5,500 > UNION service, facilities, courtesy, NATIONAL UNION respecta- Ras 
onan gage Mller © paty—to. he’s the man on the ground with aserviceto = 
Com’! Union, Eng. ..556,710 403,210 = perform both of us. cy 
Fire Reins., France . 17,500 6,286 iY 
First Rus., Rus. vans rer veers ~ — = + 
cg alle sOECECTCTSTEVTTTReSS STS + 
Hamburg B., Ger. .... 10,149 7,665 & &. 
acrnaionl “Ave ~~, 400) 203° OPPORTUNITY ENTERS WHEN THE || 
tae $0: 36,882 <2 I NATIONAL UNION SPECIAL AGENT CAILS | 
Lon. & Lan., Eng. ...181,280 580.441 4. 
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Moscow, Rus. ........ 








PG MONS. cadanens seaene 286,257 

Nationale, Fran. ..... 53 1,179 NOON IS 12:16 contention of the defense was that the 
Nord Deutsche .......12 25,000 eee store of which Mr. Goldman is the pro- 
North B. & M., Eng. 36,152 86,890 prietor is on the main thoroughfare 
Northern, Eng. .......500,338 412,799 Court Holds Time is Determined by and it would have been next to im- 
Norwich Union, Eng. . ...... 40,410 Sun—Decision Against possible for a fire to have even started 
Palatine, Sa 5,148 158,161 Companies before it would have been noticed. 
Phenix, France bahar eia _53 _3,880 Mr. Goldman, in endeavoring to prove 
Phoenix, Eng. ........ 22,775 51,252 that the fire occurred within the time 





OOG, TEMB. osc si 442,418 250,326 The evidence in the peculiar case |jmit of his policy, alleges that the 
eet ee ee, Ee 2,285 323,929 recorded in the January 29 issue of hour of noon is determined by the 
Royal Ex., Eng. ..... 52,868 37,282 The Eastern Underwriter wherein Louis syn and brought an expert from the 
Ruesion, Rus .......- ISTE 50-765 Goldman, of Buffalo, brought suit federal Hydrographic Bureau into court 
Scot. U. & N., Scot.... 90,902 7,506 against an insurance company to Tre to testify that noon on the day of the 
Skandia, Swe. ....... cover from a fire occurring within a fre did not arrive until 12:16 by the 
State, England ...... 12, 257 few minutes of the expiration of his ejock. : 
South German, Ger, . 21,312 policy, has been completed and a ver- 

a eee 71,910 162,660 dict of $567.21 has been rendered 

ee eee 102,150 _....., against the companies. The case was ANNUAL MEETING OF PHOENIX 
ea 37.598 150,765 tried before a jury in the New York Figures presented at the annual meet- 
Urbaine, France ..... arene 10,309 Supreme Court and has been appealed. jng of the Phoenix of Hartford on Fri- 
Union, France ....... 216 4,912 Mr. Goldman contended that the fire day last, disclosed assets of $14,629,125, 
Union, England ...... 23,861 123,711 started about 11:40 a. m. and burned and net surplus of $5,273,406. All 


Western, Can. 


I pte ae eee 124,944 unknown to anyone until shortly after former officers of the Company were 
Yorkshire, Eng. 


Pee eee 3,224 12 when an alarm was turned in. The _ re-elected for the new year. 

















“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 
URBAINE FIRE INSURANCE COMPANY 


Agencies Desired in the Principal Cities and Towns 


OF PARIS, FRANCE 


ESTABLISHED 1819 


OF PARIS, FRANCE 


ESTABLISHED 1838 


FRED. S. JAMES & CO. 
United States Managers 


No. 123 WILLIAM STREET 


NEW YORK CITY GEO. W. BLOSSOM 
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RELATION OF INADEQUATE 
WATER SUPPLY TO LOSS 


GEORGE W. BOOTH’S STATEMENT 








National Board’s Chief Engineer Says 
Water Failure is Less Frequent 
Than Reported 





In nearly every daily report of a fire 
in America there appears in the re- 
porter’s story some statement to this 
effect: “The firemen were handicapped 
by failure of the water supply.” The 
frequency with which the water supply 
apparently falls down at a _ crucial 
moment has led The Eastern Under- 
writer to ask the National Board of 
Fire Underwriters whether these daily 
paper reports are not exaggerated, or 
whether they really reveal a condition 
that should make the same papers in 
their editorial columns cry to the house- 
tops for correction. A number of re- 
flections on privately owned water de- 
partments have also appeared in news- 
papers recently. 

Mr. Booth’s Statement 


George W. Booth, Chief Engineer of 
the National Board of Fire Under- 
writers, has given The Eastern Under- 
writer the following statement on the 
subject: 

“As you doubtless know, this organi- 
zation has for the past ten years been 
stvdying public fire protection facilities 
in connection with the conflagration 
hazard; many of our engineers have 
bad special training in water supply 
work and would naturally be expected 
to lay special stress on the necessity 
for good water supplies. There is no 
deubt that many cities need improved 
supply works, larger mains and better 
hydrant distribution. But in spite of 
these facts, we are of the opinion that 
the inadequacy or failure of water sup- 
plies is not so generally responsible for 
failure to control fires as you have been 
led to believe. 

“It is undoubtedly true that there are 
a good many instances where an inade- 
quate water supply is responsible for 
a heavy fire loss, but it does not fol- 
iow that in every case so reported the 
water supply conditions are really re- 
sponsible, or that if water supplies 
were entirely adequate these heavy 
losses would be eliminated or even 
greatly reduced. We could cite cases 
where an inadequate water supply has 
peen blamed for failure to control a fire 
or limit its spread, when investigation 
by our own and other engineers has 
convinced us that other causes were 
mainly responsible, such as the failure 
te safeguard explosive or highly in- 
flammable substances, large areas and 
weak construction, lack of proper cut- 
offs and of protection to horizontal and 
vertical openings and shingle roofs, as 
well as weak initial response of the 
fire department. 

“Many of the large fires which you 
doubtless have in mind occurred in 
plants located in small cities or towns 
where it is not to be expected that 
the fire protection furnished, either by 
the water supply or fire department, 
will equal that available in larger cities, 
and in such cases it appears to be in- 
cumbent upon the owners of these 
plants to reduce their hazard by im- 
proved construction and the installa- 
tion of automatic sprinkler systems and 
other fire protective equipment. 


Privately Owned Water Systems 

“Most of the privately owned water 
systems are to be found in the smaller 
cities and towns, many of which are 
upable or unwilling to finance a water 
supply system; it is evidently much 
more difficult, while still maintaining 
the plant on a paying basis, to provide 
proper protection in these small munici- 
paiities than in the larger and more 
compactly built cities. It is our opinion 
that, taken as a whole, privately owned 
piaents will compare very favorably 


with municipally owned, in cities of 
corresponding size and character. 

“We do not underestimate in the least 
the importance which must be attached 
to water supply in preventing the 
spread of fires, and are convinced that 
a failure of the water supply has in 
many cases resulted in heavy losses. 
Nevertheless, we are of the opinion 
that other causes as enumerated above 
are most often primarily responsible, 
and that the elimination of these causes 
is the logical and most effective method 
of reducing the fire waste.” 





CREDITED TO INCINERATOR 


Prompt Disposal of Rubbish Reduces 
Huntington’s Fire Record— 
Further Plans 





Fire Chief T. B. Davis of Huntington, 
W. Va., credits the incineration plant 
with having cut the fire loss of the 
city during January to $1,000, as 
against over $10,000 for the same 
month of 1914. The rapid disposal 
of rubbish under the new arrangement 
removes one of the city’s most prolific 
fire causes. 

Chief Davis plans to have every 
building in Huntington equipped with 
an automatic sprinkler system connect- 
ed with the central fire station. 





UNFORTUNATE SALEM 





Latest Fire Damages Massachusetts 
City to the Extent of 
$150,000 





Again Salem, Mass., has been visited 
by a severe fire, the blaze some time 
ago causing damage conservatively es- 
timated at $150,000. The heaviest in- 
dividual losses are reported as follows: 
Daniel A. Donahue, $60,000; Cobb, 
Bates and Yerxa Company, $40,000; R. 
S. Bauer, $6,000; James E. Fitzgerald, 
$4,500; J. Hoeker, $2,500; Essex Hotel 
Company, $15,000. 





PREVENTABLE FIRES 
Wherever intelligent inspection of 
fire losses is made evidence discloses 
that the large percentages were due to 
carelessness, and might easily have 
been prevented had intelligent fore- 
thought been exercised. An analysis 
of fires in Texas made by the Fire 
Insurance Commissioner of that State, 
resulted in its finding that of 20,644 
fires in dwellings and private houses 
during the past few years 86 per cent. 
were preventable, and that of 24,356 
fires in mercantile and special hazard 
establishments during the same period 
73 per cent. were preventable. 
ROSSIA INSURANCE CO. 
Since its entry into this country a 
few years ago, the Rossia Insurance 
Company of Petrograd, has made rapid 
and solid progress. The latest figures 
of the Company’s United States branch 
show assets of $6,233,165; reinsurance 
reserve of $3,762,390, and a net surplus 
of $1,298,153. The Rossia transacts fire 
reinsurance business solely. C. F. Stur 
hahn is its United States manager and 
B N. Carvalho, secretary. 











For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 
Holders - - - 1,741,305.00 


The real strength of an insurance company is ie 
the conservatism of its management, and the man 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. 

R. EMORY WARFIELD - President 
JOSEPH McCORD ~- Vice-Pres. & Sec’y 
WILLIAM MORRISON - “Asst.Sec’y 
JAMES W.HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














“ The Leading Fire Insurance Gompany 
America” 


CASH CAPITAL - $5,000,0%0.00 


WM. B. CLARK, President 


Vice-Presidents 
HENRY E.REES A. N, WILLIAMS 


Secretary 
E. J. SLOAN 
Assistant Secretaries 
GUY E. BEARDSLEY 
RALPH B. IVES 
W. F, WHITTELSEY, Marine Secretary 


E. S.:ALLEN, 














THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





THE HOME’S steady and surpassing growth has 
resulted from the deliberate preference of careful 
insurers and of those who select indemnity for 
them; agents and brokers 

















WM. G. WHILDEN, President 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 


Capital 
Net Surplus ‘ 





Fire, Tornado, Lightning & Datesabile Insurance 
AGENTS WANTED 


GEO. E. LYON, Secretary 


° $1,000,000.00 
426,215.23 








Office 


PHILADELPHIA 
325 Walnut Street 











Clarence A. Krouse & Co. 
GENERAL INSURANCE AGENTS 


PENNSYLVANIA == 


Making a Specialty of FIRE, TORNADO and LIABILITY Insurance 





With over twenty-five years continuous experience, we are thoroughly qualified to 
properly safeguard your clients interests 


Sixteen leading Companies represented in our agency 


YOUR PATRONAGE IS SOLICITED 


=——NEW JERSEY 


Office 


NEW JERSEY 
Stone Harbor and Haddonfield 
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PUZZLER IN FREDONIA LOSS 


QUESTION OF DIVIDED INTEREST 


Some Policies Covered Hotel and Con- 
tents; Others Only One-Fourth 
on Building 





The Columbia Hotel loss in Fredonia, 


N. Y., will not amount to more than - 


$10,000. In discussing the loss Ralph 
J. Palmer, of the Tremaine Insurance 
agency, Fredonia, writes The Hastern 
Underwriter: 

“The one thing that interests us now 
is this:. There is an amount of insur- 
ance covering an undivided quarter in- 
terest on the building and the question 
comes up as to what amount the com- 
panies carrying this risk will have to 
pay in the settlement. The other poli- 
cies on the risk cover everything. If 
you can tell us we would appreciate it.” 

An Answer to Mr. Palmer 

Mr. Palmer does not state whether 
the one-fourth interest is also covered 
by the general policies covering other 
interests. 

However, if there is a total of $20.- 
000 insurance and the loss is $10,000, 
and the $20,000 insurance also covers 
the interest of the undivided one- 
fourth, we would say that there would 
be $17,500 insurance to first pay three- 
fourths of the loss, or $7,500, and the 
residue of $10,000 would be made to 
contribute with the insurance of $2,- 
500 covering one-fourth interest to pay 
the remaining loss of $2,500. The resi- 
due of $10,000 would pay $2,000 of the 
remaining loss of $2,500 and the $2,- 
500 covering the one-fourth interest 
would pay $500, making the insurance, 
aside from the one-fourth interest, pay 
a total loss of $500, which would take 
care of the entire loss of $10,000. 

On the other hand, if there were a 
loss of $10,000 and insurance of $20,- 
000 covering all interests aside from 
the one-fourth interest, the $20,000 
would simply pay three-fourths of the 
loss, or $7,500, and the policy covering 
one-fourth interest would pay the other 
one-fourth of the loss, or $2,500. 

Started in a Barber Shop. 

The fire started in a barber shop on 
the ground floor, and ran up between 
partitions to the attic before being dis- 
covered. The Department did good 
work. 





MURPHY’S THRILLING RIDE 





Syracuse Insurance Man Loses One 
Hundred Policies When Horse 
Started Kicking 





Bernard Murphy, of the Murphy Insur- 
ance agency, Syracuse, weighs 200 
pounds. A few days ago he started de- 
livering policies, driving about the city 
in a cutter. His horse became fright- 
ened and began to kick. Taking up the 
story from this point the Syracuse 
“Post-Standard” had this to say: 

“Pulling on the reins only makes a 
kicking horse kick more, Mr. Murphy 
learned, and at that critical point, the 
kicker starting to run, Mr. M. rolled— 
rolled is the word, he weighs over 200 
—out of the cutter. He grabbed fran- 
tically for the 100 policies, but had only 
the buffalo rope with him as he slid, 


* prostrate along ‘Robbers Row.’ 


“The policies were not in the cutter 
when the white horse, dragging the bat- 
tered sleigh, reached home, a livery 
stable. An Italian had picked them up 
and was ‘carrying’ more fire insurance 
than any other man in Syracuse when 
Mr. Murphy accidentally met him.” 





SECURE ADDITIONAL LINES 





Jones & Whitlock to Represent Prus- 
sian National in this City—Re- 
sign Automobile Agency 





The Prussian National Fire Insur- 
ance Company has recently appointed 
Jones & Whitlock of New York city 
special agents for the country of the 
inland marine department, New York 
agents in the metropolitan district of 
the automobile branch and local agents 


in New York for the ocean marine de- 
partment. Jones & Whitlock will con- 
tinue as special agents of the Insurance 
Company of North America for the 
inland marine department, covering the 
entire United States, which they have 
had for the past ten years. They have, 
however, resigned the New York city 
automobile representation of that Com- 
pany. 





FIREMAN’S FUND 





Fifty-Second Annual Statement Shows 
Company to be in Flourishing 
Condition 





Through periods of general business 
depression as well as times of pros- 
perity the Fireman’s Fund of San Fran- 
cisco, manages to forge steadily ahead, 
its well organized and loyal agency 
force seeing to it that the popular Com- 
pany receives its full share of desir- 
able offerings. The 52nd annual state- 
ment of the corporation reports assets 
of $10,175,434. Reserves as here noted 
have been provided; for losses in pro- 
cess of adjustment, $810,578; reinsur- 
ance, $5,244,797; other claims, $285,000; 
dividends, $60,000. The paid in capital 
is $1,500,000 and the net surplus, $2,- 
275,058. 

Comparing the above figures with 
those submitted twelve months ago, 
shows the following gains: In assets, 
$310,563; in reinsurance reserve, $136,- 
283; in surplus, $23,813. 

When the conditions surrounding the 
fire insurance business last year are 
taken into account, the showing of the 
Fireman’s Fund is doubly commend- 
able. In bringing about such results the 
Eastern department, of which A. K. 
Simpson of Boston is manager, had a 
prominent part. 











KIERNAN DEFENDS ALBANY, ETC. 

(Continued from page 1) 
else. At that time the agents started 
to collaborate their experience on 
dwellings for a period of years, but 
before we could get our statistics to- 
gether, the new rates were jammed 
through. 

I understand that some of the special 
agents are now crying about dwelling 
rates being too low. If that is so, it 
is their own fault, but I reiterate what 
I have said above, that they do not 
know, nor does any one else know 
whether the rates are too high or too 
low, without having the facts. 

With reference to your criticism as 
to incendiarism, I can only renew the 
citations of the loss ratio for seventeen 
years which show a handsome profit 
to the companies operating in this city 
and does not indicate any degree of 
incendiarism. 

With reference to your criticism on 
construction, I can only say that in the 
past dozen years Albany has increased 
in assessed value from $45,000,000 to 
$90,000,000. The new construction has 
been in compliance with new laws and 
as the new construction in the past 
dozen years equals the value created 
up to that time, it must be equal to the 
average construction of any city in the 
country. 

We have recently torn down a section 
comprising several blocks, which was 
recognized by intelligent students as 
being a conflagration breeder, and the 
destruction of this property has ma- 
terially relieved Albany from any con- 
flagration hazard. 











(Incorporated 


British America ‘Assurance Company | 


OF TORONTO, CANADA 


FINANCIAL STATEMENT, JANUARY FIRST, 1915 
UNITED STATES BRANCH 


ne 


A.D. 1833) 














ASSETS 
on. s 5. Pa wk bade. Bs Oe eee 6 $ 39,950.00 
ES EEE CP oT eT ee Peer 614,107.00 
IT aaah whet Sb ace sc. .'w ial, w.¥ Wah, 6 ele Bee 186,599.74 
NNN a. 65 Sia 41608 6404 Bo B16 d0 eae dee WON eke 479,000.00 
IT area as eared ie ok Ream. oc ore ee © ae kee 57,300.00 
I er a ee at devia ice oh her aa le 304,355.64 
Premiums in course of collection ...............-00000- 143,451.07 
NE EE Sr re er ae en 22,577.20 
$1,847,340.65. 
Deduct Market Value of Special Deposits in excess of 
Ce 3,755.51 
$1,843,585.14 
LIABILITIES 
Reserve Premium Fund (New York Standard) . $958,715.87 
Reserve for Unpaid Losses ................ 142,301.71 
State Taxes, Commissions and Bills accrued 
ee Pee ere ree Te 19,134.86 1,120,152.44 
oP Re Ry, ey $ 723,432.70 
Total Losses paid in United States from 1874 
5 0.5 6 ne aoe. 6 ares Wea Rae $23,412,155.55 
New York General Agents General Agents, Suburban Territory 
W. L. PERRIN & SON JOHN G. SIMMONDS 
73 MAIDEN LANE 95 WILLIAM STREET 
New York, N. Y. New York, N. Y. 











AGENCY QUALIFICATION LAW 





New Measure Governing Issuance of 
Licenses to be Offered in 
Connecticut 





Hon, E. W. Schultz, chairman of the 
insurance committee of the Connecticut 
Assembly, said that the only new legis- 
lation affecting fire insurance contem- 
plated this year, was a measure amend- 
ing the present agency qualification 
act. Under the existing statute “it is 
altogether too easy for agents to get 
licenses from the State, with the result 
that a number of men are in the busi- 
ness who are anything but a credit 
to it.” 

Assemblyman Schultz asserted that 
the New England Insurance Exchange 
pledged the rerating of dwelling risks 
in Connecticut by means of schedules 
such as were applied in New York 
last year. 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 
ORGANIZED 1859. 


Statement, January 1, 1914. 
Cash Capital .......$1,000,000.00 


DME cod eckweake 7,260,197.27 
Net Surplus ...... .- 2,596,266-99 
Surplus for Policy 


olders ..... 


HEAD OFFICE 
Cor. William & Cedar Streets 











Prompt Payments Wanted 
Holding that fire insurance premiums 
are being paid more promptly than are 
casualty accounts, the Casualty Under- 


wr.ters Association of Chicago, intends 
adopting a rule covering payments from 
brokers similar to that enforced by 
the fire underwriters. 





UNITED STATES 
Caledonian Building, 50-52 


CHAS. H. POST, U. S. Mgr. R. 





Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 


HEAD OFFICE 
Pine Street, New York 


C. CHRISTOPHER, Asst. U. S. Mgr. 












ORGANIZED 


¢ Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,015,000.00 
AN AGENTS COMPANY 


1848 W. E. HAINES, Secy- 





PHILADELPHIA 
General Agent 


Jersey and New York 


E. K. SCHULTZ 


Eastern Pennsylvania, New 


LOGUE BROS. & CO. 


PITTSBURGH 
General Agents 
Western Pennsylvania 
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NEW JERSEY NOTES 




















LLOYDS BILL PASSED 
About Transfer of Legislation 
Also Goes Through New Jersey 
Senate—Downs’ Bill 





The New Jersey Senate has passed 
the bill permitting the licensing of 
Lloyds by the State. The features of 
this bill were described in The Eastern 
Underwriter last week. The Senate 
has also passed the bill causing revoca- 
tion of certificate of companies that 
transfer litigation from one court to 
another without consent of other party. 

In. the House Mr. Downs has intro- 
duced a bill to permit insurance compa- 
nies to embrace in ene policy a multi- 
ple coverage. 


JERSEY AGENTS TO MEET 
Frank Lock, United States Manager of 


Atlas, Wil’ Address State Asso- 
ciation February 18. 





The annual meeting of the New Jer- 
sey Association of Fire Underwriters 
will be held in the auditorium of the 
Republican Club, 139 East Harover 
street, Trenton, Thursday, February 18, 
at 11 a. m. At the conclusion of the 
business meeting at one o’clock, lunch 
will be served at the Hotel Sterling at 
a cost of $1.00 per plate. The speaker 
for the occasion will be Frank Lock, 
United States manager of the Atlas 
Assurance Company. 

ENTERS NEWARK AGENCY 

John Cassidy, formerly a_ special 
agent of the Hartford Accident & In- 
demnity Company in New York and 
New Jersey, has gone with O’Gorman, 
Kirkpatrick & Young, of Newark, 
agents of the Company in Essex 
County, as manager of the casualty and 
surety department. 





RIDGEWOOD AGENT 
Charles W. Dean, of Withers & Dean, 
of New York city, has been appointed 
agent of the London & Lancashire Fire 
for all New Jersey exclusive of the 
Exchange territory. He will make 
headquarters at Ridgewood. 
AGENCY CHANGES 
The American Insurance Company, 
of Newark, has appointed A. H. Phillips 
& Company, as agents in Atlantic City, 
and William P. Hallinger in Camden. D. 
A. Henderson & Company were the 
former agents in both cities. 


AACHEN & MUNICH 





Established in 1825 the Popular Ger- 
many Company Has Been Adding 
to Its Strength Ever Since 





Formed nearly a century ago the 
Aachen & Munich, of Germany, has 
long been recognized as one of the 


foremost insurance companies of Con- 
tinental Europe, and is deservedly pop- 
ular in this country as well. The latest 
statement of the United States branch 
shows assets of $2,664,663; premium re- 
serve of $1,291,056, and net surplus of 
$1,218,189; all three items having been 
increased materially over the returns 
of twelve months previous. 

The Company’s affairs in the United 
States are efficiently directed by Man- 
ager J. A. Kelsey and Assistant Man- 
ager S. H. Quackenbush. 

SAN FRANCISCO EXCHANGE 

Additional members are being se- 
cured to the Insurance Brokers Ex- 
change of San Francisco almost daily, 
the organization being in a flourishing 
condition. An amendment to the arree- 
ment adopted yesterday was to the ef- 
fect that: “No member shall take into 


his employ any person who shall have 
been dropped from the roll of mem- 
bership of this Exchange for violation 
of the rules thereof.” 


GATHER IN HARTFORD 





Special Agents of Aetna Holding Their 
Annual Conference With Com- 
pany’s Executives 





Special agents of the Aetna to the 
number of thirty are in Hartford at- 
tending their annual conference with 
the Company’s officials. 

Among the field men in attendance 
are the following named: J. G. Hughes, 
Canada; Oliver H. King, Virginia; H. 
O. Cline, Pennsylvania; H. B. Smith, 
New York; F. W. Mathews, Massachu- 
setts; James S. Middletown, South 
Carolina; P. P. Tucker, Texas; Joseph 
W. Biggert, New York; James W. Rus- 
sell, New York; George W. Mills, 
Florida; E. C. French, Louisiana; W. 
C. Roach, New York; H. B. Nugent, 
New York; C. L. Russ, Georgia; Fred 
C. Clarke, Oklahoma; Arthur Lohmeyer, 
West Virginia; W. H. Wart, Maine; 
W. Rose McCain, Arkansas; Edwar4 
Wright, Texas; J. R. Stewart, Canada; 
I. B. Beard, Mississippi; J. A. Brackney, 
Texas; W. S. Clark, Texas; P. W. P. 
Jones, North Carolina; A. G. 
Oklahoma; Copper D. Winn, 
Georgia; W. H. Boutell, Massachusetts; 
F. W. Brodie, Connecticut. 





MINNESOTA FIRE LOSS 





Fire Marshal’s Report Admirable— 
Prevention Work—Result of 


Arson Attempts 





In his annual report, Charles E. Kel- 
ler, fire marshal of Minnesota, an- 
nounces that the incendiary fire losses 
in that State for 1914 amounted to 
nearly $1,000,000, of which $162,000 
could be traced directly to incendiary 
origin. More than one-half the fires en- 
tered on the records as of “unknown 
origin” were due, it is assumed, to 
arson. 

There were 290 more fires in 1914 
than in the preceding year, which 
made an increased fire loss of $454,000, 
the greater portion of which was out- 
side of the larger cities and due, to a 
large degree, to the natural growth of 
the State. 

The fire prevention work has result- 
ed in the condemning of 138 buildings 
and the removal of all inflammables 
from 527 more. Fire escapes and gen- 
eral repairs have been compelled, and 
the instigation of fire drills, exits, 
sprinklers, and other measures to re- 
duce the fire loss have been accom- 
plished. The fire marshal advocates 
the extension of the authority of the 
local officials to compel the enforcing 
of all fire prevention orders. 





INSURANCE SOCIETY DINNER 

The Insurance Society of New York 
is planning a dinner for the latter part 
of March or the early part of April. A 
meeting of the executive committee 
was held on Tuesday to secure an in- 
teresting and well-known speaker. 
Plans are under way to make this a 
larger and more attractive affair than 
any previously held. 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 


INCORPORATED 1811 


Agents Desired at Unrepresented Points 











CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


HYMAN D. DAVIS, President 
6. T. BROWN, Secretary 


CARROLL L. DeWITT, 
Vice-Pres. & Man. Underwriter 





A strong, modern Company that believes in the American 
Agency System and upholds it 


APPLICATIONS FOR AGENCIES DESIRED 








TWO HUNDRED AND FIFTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 
FOUNDED 1716 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











John C. Paige Co. 
INSURANCE 


65 Kilby St. Boston, Mass. 














British America 


Assurance Co. 


Incorporated 1833 


FIRE 


Head Office - Toronto, Canada 


United States Branch 


January 1, 1914 
Assets 
Surplus in U. 8. ...... 





W. R. BROCK, President 


W. B. MEIKLE, Vice-Pres. and Gen. Mgr. 


$1,889,180.99 
727,908.12 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 


STATEMENT, JANUARY Ist, 1914 
LIABILITIES 


Net Surp 


JAMES NICHOLS, President 


H. A. SMITH, Vice-President 





G. H. TRYON, Secretary 


nt Secretaries 


F. D. LAYTON 


8S. T. MAXWELL 


Cc. 8S. LANGDON 


SURPLUS TO POLICYHOLDERS $6,082,441.n0 

















ASSETS 
Real Estate (Equity) 
Mortgage Loans 


Cash in Banks and Office 
Agents’ Balances 


) All other Assets 


Total 


New York City Agent, 














Bonds (Market Value).............. 


Interest and Rents Due and Accrued 


ROBERT J. WYNNE, Pres. 


WM. SOHMER, 75 William St. 


WASHINGTON, D. C. 





Brooklyn Agent, 


First National Fire Insurance Company 
of the United States 


STATEMENT OF CONDITION DECEMBER 3lst, 1914 





LIABILITIES 

conedede $ 254,500.00 Outstanding Fire Losses ...................8 39,278.41 

235,600.00 Unearned Premium Reserve ..... 244,603.01 
nT wee Accrued Charges on Real Estate 18,646.29 
se eeeees 972,966.29 | All other Liabilities ............ = 8,156.78 
alain 38,387.53 Capital Stock Fully Paid.........$877,275.00 
PA 81,266.65 Capital Stock Partially Paid...... 22,260.70 
Carey dae 27,215.03 EEE. davevnisegsescctcvascccse QE 
ere 4,692.31 Surplus to Policyholders ...................$1,303,943.32 
oa weemes $1,614,627.81 WEEE - cc ccccecccccecccvescsosvcece sce eae 


JOHN E. SMITH, Managing Underwriter 


FRANK ECKEL BECKER, 153 Remsen St. 


New York City. Brooklyn, N. Y.. 


a| 
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PREMIUMS RECEIVED AND LOSSES INCURRED IN NEW 
YORK STATE FOR PAST THREE YEARS 








1914 1913 1912— 

Premiums Premiums Premiums ~~ 

Received Incurred Received Incurred Received Incurred 
Abeille, France ..... 45,075 27,844 $48,303 $22,320 $38,240 $22,932 
Aachen & Munich ..208,635 95,886 216,109 82,369 206,328 81,593 
Agricultural, N. Y. ..400,727 225,286 416,881 179,294 396,199 219,723 
Aiwene, TH. YT. scons 128,128 84,840 137,408 77,089 134,775 88,507 
Allemannia, Pa. ..... 150,654 75,810 143,858 87,933 151,732 69,380 
Am. Druggists ...... 11,190 6,521 10,261 7,892 9,176 3,584 
*Am. Central, Mo. ..145,266 188,253 273,755 150,626 263,359 169,026 
Agtgeae, AFM, 2.240. 33,677 16,065 19,174 8,222 66 arenes 
*Assur. Co. of Am. .. 64,165 12,669 71,938 40,354 71,244 22,127 
Atlas, England ..... 220,009 139,085 146,806 115,931 221,884 96,917 
British Amer., Can, .106,759 78,109 235,663 87,983 237,890 128,835 
Buffalo Ger., N. Y. .122,682 99,075 170,793 82,465 162,917 84,257 
+Bulgarian ist ... .201,350 149,850 226,974 180,405 eicdeieaes jeabues 
Caledonian, Scot. ...340,862 202,974 363,074 162,333 349,823 220,565 
Caledonian, Amer. ... 7,789 5,203 8,612 4,798 8,502 3,640 
CamG@en, 1. 2. occevc 236,021 129,159 216,812 119,894 233,302 166,504 
City of New York ..146,951 86,947 167,859 86,565 174,298 81,315 
Cleveland Nat’l, O. . 3,350 jeubada AGheieeaes. © <oeuadne.s “oahetageees \ Bieewaine 
Colonial Assur., N. Y.110,850 8,485 102,381 36,778 47,940 21,607 
Com’wealth, N. Y. ..190,383 92,449 161,562 64,125 157,429 106,446 
*Continental, N. Y..1,070,117 506,509 1,064,984 513,026 1,041,473 455,042 
Det. F. & M., Mich..103,725 51,683 103,997 51,218 a ee ekieeane 
Detroit, Nat’l 47,434 28,141 43,137 23,558 pnaeeat ee 
Dubuque, Iowa ..... 76,877 42,508 86,721 44,996 57,087 36,011 
*Fidelity-Phenix 739,305 331,959 722,391 365,777 744,063 332,111 
First Rus., Rus. 383,437 162,575 322,418 149,038 309,467 139,703 
Franklin, Pa, ........231,369 164,492 256,667 134,181 249,145 162,698 
General, France 96,589 52,677 80,295 47,861 87,013 41,305 
oO Sr 239,619 165,021 240,852 86,760 106,309 46,451 
German Alli. N. Y...113,645 72,931 138,403 77,352 142,485 73,955 
Ger. Amer., N. Y. .1,419,512 680,547 1,437,108 712,012 1,563,758 833,203 
Germania, N. Y. ....478,636 217,108 502,270 181,650 518,355 214,359 
Hamburg-Bremen 173,173 112,303 208,071 108,204 228,768 172,084 
Hamilton, N. Y. 18,526 26,091 27,922 34,987 51,231 95,350 
Maneret, 2. ¥... sc00s 349,174 221,076 420,973 221,887 419,185 200,049 
*Home, N. Y. 2,927,658  1.613,585 2,842,713 1,609,939 2,799,152 1,746,303 
Imperial WN. Y. ...+< 65,804 WEED. tcc daunates). ‘oaeinetial, —daveenciens  dtonedend 
Mateus, NM. Fi ccc 19,476 3,841 7,415 ee ee eee a oe 
Law U. & R., Eng.. 77,087 67,076 141,344 79,384 152,253 110,917 
Lon. Assur., Eng. ..351,927 168,476 379,401 185,465 372,569 162,038 
*Lon. & Lan., Eng. ..383,653 173,561 404,181 117,019 383,436 186,056 
L. & L. L. & Guar., Eng. 19,950 MD, ckisnleaten. aecaniaun’. aeteeiieic Alanine 
*Mass. F. & M...... 81,676 54,874 94,580 62,586 94,843 49,410 
Mechanics, Pa. ..... 61,030 29,238 67,763 43,679 69,970 43,090 
Merchants, Col. 18,109 6,053 20,017 4,711 16,201 3,128 
+Moscow, Russia 441,800 261,675 483,726 237,665 455,007 236,397 
Nationale, France 67,613 DEE cokiidums’ ° “Sexes dtaecheds )- soetwecss 
New Brunswick ..... 80,062 44,854 89,020 43,299 86,359 40,328 
Nord-Deutsch, Ger. ..148,852 90,067 107,829 45,113 94,579 29,897 
N. B. & M., Eng. ..986,486 547,259 1,089,663 506,673 1,087,483 620,777 
N. B. & M., N. Y. ..118,070 53,074 103,130 42,478 93,225 50,917 
Northern, N. Y. ....150,129 77,909 130,340 67,815 150,589 76,191 
Nor. Assur., Eng. ...393,899 205,167 370,495 187,647 379,896 173,866 
North River, N. Y...434,978 205,171 514,550 217,414 494,206 240,855 
+Phenix, France 67,613 41,767 72,454 33,480 57,361 34,399 
Phoenix, Eng. ...... 358,526 179,692 390,659 214,862 430,299 276,684 
*Prov.-Wash., R. I. .394,319 186,103 390,479 212,549 385,181 219,359 
*Queen. New York ..403,703 221,074 404,080 177,071 398,683 189,291 
Reliance, Phila. ....121,769 69,878 145,582 71,504 156,433 97,711 
Rhode Island ....... 119,283 73,450 124,349 66,916 110,421 59,489 
+Rossia, Russia 79,167 30,661 697,957 447,236 636,516 392,826 
*Royal, Eng. ...... 1,050,981 543,837 1,097,449 616,556 1,130,641 663,633 
Royal Exch., Eng. ..261,825 153,714 266,744 123,977 267,988 128,880 
Russian Re-Ins. ..... 295,828 165,348 290,627 143,556 273,340 138,094 
Scottish Union ..... 373,042 216,503 370,706 169,838 395,244 206,152 
Security, Conn. ..... 217,944 121,628 236,838 117,316 236,677 136,045 
*+Skandia, Sweden ...135,447 101,483 200,480 138,317 203,698 111,024 
Springfield, Mass. 474,372 300,687 479,617 240,205 488,915 274,249 
Standard, N. J. ..... 79,870 50,738 78,776 45,779 74,945 55,223 
Stuyvesant, N. Y. 180,169 100,748 273,947 90,905 251,351 139,362 
Sun, England ....... 458,349 257,274 506,892 220,840 526,089 297,458 
Swiss, National 289,417 181,826 176,931 160,178 170,402 85,084 
Teutenia, Pa. ..<2.0 11,352 2,431 112,713 80,204 126,574 97,928 
Union, New York 112,678 73,741 46,617 23,321 48,152 18,190 
Union, France ...... 58,797 19,718 86,500 47,265 76,013 38,682 
Union Assur., Eng. ... 86,820 56,550 49,061 9,709 31,111 3,358 
United Firemens 107,608 46,415 84,606 62,883 92,995 51,017 
United States ...... 239,065 99,418 236,654 93,444 177,627 79,255 
Urbaine, France .. 62,811 29,311 46,551 6,095 name 
Va. F. & M., Va. ... 87,483 56,464 84,184 34,735 "96,425 61,119 
Vulcan, New York .. 49,890 13,022 30,756 50,475 66,107 32,331 
Westchester, N. Y. .543,391 302,632 615,838 296,744 634,530 268,042 
*Western, Can. ..... 204,551 188,827 234,126 82,854 227,630 133,716 
Williamsburg City ..474,924 333,608 648,447 371,257 568,549 323,645 
* Marine business not included + Reimsurance only. 


BILL AFFECTS LOSSES 

A bill has been introduced’ in the 
New York legislature, inserting a new 
section in section 121-B of the insur- 
ance laws requiring the payment of 
fire losses within fifteen days after the 
service of notice by the insured to 
the insurer that he will consent to a 
finding by the appraisers and an um- 
pire chosen as provided in the policy 
or in section 121-A of the insurance 
law. This is to apply only in cases where 
the loss determined by such appraisal 
is not over $500. 


“WILL MOTORIZE IN CAMDEN 
The city of Camden will motorize all 
of its fire apparatus. A bond issue of 
$100,000 has been authorized to increase 
the department’s efficiency. It took the 
horse-drawn vehicles a long time to get 
to the big fire at Kaighn’s Point. re 
cently, and, as is usually the case, hav- 
ing a concrete example before it, the 
City Council agreed to make an appro- 
priation. It seems only in fire insur- 
ance does anyone think to lock a stable 
door after a horse has been stolen. 
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JAM KITCHEN’S SMOKE DAMAGE 





Interesting Question for Adjusters in 
Geneseo (N. Y.) Loss—A Talk 
With H. B. Curtis 





In discussing the damage to the jam 
kitchen of Ellen H. North, in Geneseo, 
N. Y., H. B. Curtis, a well-known agent 
of that city, said to The Eastern Un- 
derwriter this week: 

“The point at issue in this fire is just 
what damage to the building is from 
smoke and how to overcome same. The 
damage from fire was not large in the 
case of either the stock or the build- 
ing, but the adjusters say that the 
damage done to the building from 
smoke, owing to the nature of the busi- 
ness, is a new one and hard to solve 
Some of the contents has been taken as 
salvage by the companies.” 





NEW AUTOMOBILE HAZARD 





Electric Starting Device A Prolific Fire 
Loss Producer—Overloaded 
Circuits the Cause 





A new hazard in connection with 
automobile insurance has developed 
very rapidly with the installation in 
practically all the modern cars of elec- 
tric starting and lighting devices, and 
fires therefrom are becoming frequent, 
says the management of the Fireman’s 
Fund. These are due to overloaded cir- 
cuits, short circuits and in a recent case 


a car had an electric gear shift, and 
while in operation and the owner was 





shifting the gears the short circuit burn- 
ed the entire wiring of the shift and the 
two magnets, No other damage was done 
except to the wiring and gear shift, but, 
as the inland marine or conference 
form of policy contains no so-called 
dynamo clause familiar to the fire un- 
derwriters, the loss, which was heavy, 
was met by the company. 
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“The Claim--The Proof of Loss--When Is Loss Payable?” 


Resume of Talk by Robert J. Fox Before Insurance Society 
ot New York 








Robert J. Fox, attorney for a numberto have a care at the outset that his 


of prominent fire insurance companies, 
spoke to the members of the Insurance 
Society of this city at the Board Rooms 
recently upon “The Claim—The Proof 
of Loss—When is Loss Payable?” Mr. 
Fox has represented the companies in 
court in a number of important and 
intricate cases, among them that of the 
famous People vs. Markheim litigation. 
The Markheim Decision 

Until the conviction in the so-called 
Markheim case, recently affirmed by 
the Court of Appeals, there was a great 
doubt as to what constituted a claim 
against an insurance company for the 
payment of a loss on a contract of in- 
surance. Louis Markheim, president of 
the Markheim Company, was convicted 
after a trial lasting several days and 
was sentenced to imprisonment for not 
less than two years and not more 
than three years and six months, 
for a violation of what is known as 
Section 1202 of the Penal Law, which 
provided that: 

“A person who knowing it to be such, 

“Presents or causes to be presented 
a false or fraudulent claim for the pay- 
ment of a loss upon a contract of in- 
surance, is punishable by not more 
than five years or by a fine of not more 
than $500, or by both such fine and im- 
prisonment.” 

An appeal was taken to the Appellate 
Division of the Supreme Court where 
the conviction was affirmed, Justice 
Seott writing a forceful opinion in 
which all the other justices concurred 
(People vs. Markheim, 162 App. Div., 
p. 859); and an appeal was taken to 
the Court of Appeals and was again 
affirmed by a unanimous court, no 
opinion being given. 

What is a Claim? 

The opinion of Justice Scott was in 
part as follows: 

“The evidence tended to show that 
the defendant was president of a cor- 
poration known as Markheim & Co., 
which carried a large stock of goods 
insured in 43 different insurance com- 
panies to an aggregate amount of $131,- 
000; that a fire occurred, doing con- 
siderable damage; that immediately 
after the fire, indeed on the evening of 
the same day, the defendant as presi- 
dent of the corporation, made a written 
contract with a firm of public fire ad- 
justers retaining them on a percentage 
basis to advise and assist in the ad- 
justment of the loss with the insurance 
companies; that the said adjusters im- 
mediately notified in writing the com- 
panies interested, of the fact of the 
fire and the loss; that thereupon a 
committee of two adjusters was ap- 
pointed to represent the companies af- 
fected by the loss; that the defendant, 
in order to establish a basis for such 
adjustment, caused to be made up and 
submitted to the committee of adjust- 
ers representing the insurance com- 
panies, a statement purporting to show 
in detail the amount and value of the 
goods on hand at the time of the fire; 
that such statement was false and 
known to the defendant to be false and 
was prepared and presented with the 
purpose and intent of defrauding the 
insurance companies into paying a 
greater sum than the loss actually suf- 
fered. It should be said at the outset 
that the evidence leaves no doubt in 
our minds of the defendant’s guilt.” 

The crime has passed into history 
and another and more important step 
has been taken, not only for the pro- 
tection of the insurance companies 
against fraudulent claims but indeed 
for the protection of the entire com- 
munity. The effect of such a decision 
can hardly be measured; it will deter 
one so disposed from presenting or at- 
tempting to present a fraudulent claim; 
he is warned by the Markheim case 


c aim be honest and, in New York State 
at least, a crime may be committed un- 
der this section of the Penal Law not- 
withstanding that there has been no 
fi'ing of formal proofs and it will nat- 
urally have a strong tendency to dis- 
courage fraud of every kind in relation 
to the insurance contract—a contract 
with which the public interests are so 
c'osely related. 
Notice of Loss 

Mr. Fox pointed out that, according 
to the decision in the case of Will & 
Baumer vs. the Rochester German (140 
App. Div., 691) the notice of loss need 
only be given with due diligence or as 
soon as circumstances reasonably per- 
mit. The delay in giving notice in this 
case was due to the fact that, owing 
to the confusion after the San Fran- 
cisco earthquake and fire, plaintiff was 
for fifty days unable to ascertain what 
property had been destroyed. 

Inventory 

It is provided in the policy contract 
that the insured shall state in the in- 
ventory the cost and the quantity of 
each item of damaged and undamaged 
property and the amount claimed and 
in the proof of loss the cash value of 
each item and the amount of loss there- 
on. In the case of McManus vs. the 
Western Insurance Company (22 Misc., 
269; aff'd. 43 App. Div., 550) the court 
pointed out the difference between the 
two papers and said (a) there was no 
requirement that the inventory be made 
a part of the proofs and (b) it need 
not embrace articles wholly destroyed. 


Proofs of Loss 


The case of Glazer vs. the Insurance 
Companies (190 N. Y., 6) involving a 
loss of household furniture, was tried 
two or three times and finally went 
to the Court of Appeals. It appeared that 
the insured had filed an inventory un- 
verified, showing the quantity and cost 
of the property destroyed and injured, 
and the amount claimed thereon. The 
Court of Appeals held that it was a 
question of fact for the jury to deter- 
mine whether the defendant, by retain- 
ing paper without any objection until 
the sixty days had expired, by using 
it for the purpose of: identifying prop- 
erty and ascertaining for himself the 
amount of damage to the various ar- 
ticles covered by the policy, and then 
entering upon negotiations based upon 
the contents of the paper for a settle- 
ment of the claim, led the plaintiff to 
believe that no further proofs of loss 
would be required and so waived their 
services, 

Protection of Other Interests 

Where other interests are insured by 
the policy, an important question arises 
as to whether they can protect that 
interest by filing a proof of loss or 
indeed whether they are required to do 
so. These questions arise among others 
in three cases where there is (1) a 
mortgage claiming under a Standard 
Mortgagee Clause (2) a simple loss pay- 
able clause to a mortgagee or other in- 
terest and (3) a Trust and Commission 
Clause. These particular interests are 
to be treated by others later during 
this course and will not be considered 
further here than to say that such in- 
terests may file proofs (McDermott vs. 
Insurance Companies, 207 N. Y., 482; 
Czerweny vs. Insurance Companies, 139 
Supp., 345); and indeed it that these and 
other cases (Heilbrunn vs. Insurance 
Companies, 140 App. Div., 587 aff’d. 202 
N. Y., 610) are authority for the propo- 
sition, there is no condition of the policy 
applicable requiring them to do so 

Sixty Day Time Limit 

The condition that proofs of loss are 
to be filed within sixty days after the 
fire unless such time is extended in 
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writing by the company, has given rise 
to some questions worthy of review. 

The words “sixty days after the fire” 
have been interpreted by the court to 
mean that the time began to run from 
the termination of the fire and not from 
the time of commencement. 

In the case of Peabody vs. Satterlee 
(166 N. Y., 174), it was held that the 
mailing of proofs of loss in Buffalo on 
the sixtieth day for delivery in New 
York, which did not reach the under- 
writers until the sixty-second day, was 
not a compliance with the condition 
and that it would not be sufficient if 
proofs were mailed on or before the 
time limited in a city where the com- 
pany had its office and where the prac- 
tice of the Postal Authorities is to de- 
liver through its carriers, which did 
not in fact, reach the company until 
after the time limit. 

The mere retention of the proofs 
would not, in this State at least, waive 
the time limit. In the case of Perry 


vs. Caledonian Insurance Company (103 
App. Div., 113), the plaintiff served 
proofs sixty-five days after the fire and 
it was concluded that the performance 
of the conditions was not waived by 
their retention. And in Bell vs. Insur- 
ance Companies (19 Hun., 238), where 
the fire occurred on January 11, 1873, 
and they were mailed sixty days there- 
after but not received until after the 
expiration of the sixty days, held there 
was no waiver by retaining them. 


(To be concluded next week.) 





R. C. RATHBONE DEAD 

(Robert C. Rathbone, dean of the in- 
surance brokerage fraternity of New 
York city, died on Wednesday, follow- 
ing a brief iJIness. He was in his 90th 
year. 

Mr. Rathbone began his brokerage 
career in 1853, the business having been 
conducted since 1877 under the firm 
name of R, C. Rathbone & Son, 
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Casualty and Surety News 








AGENTS DISCUSS STATE FUND 


NEEDS HELP, SAY NEW YORK MEN 








Last Week’s Developments a Crusher—— 
Views of Turgeon, Amsden, Bruns 
and Others 





It is interesting to note what insur- 
ance men throughout the State think of 
the expose of the extravagance of the 
workmen’s compensation commission 
and the fact that the State Fund may 
have to raise rates. The following are 
some views: 

G. T. Amsden, president of New York 
State Association of Fire Insurance 
agents, and agent of the London Guar- 
antee and Accident in Rochester, N. Y. 

While we have had considerable com- 
petition with the State Fund, most of 
our business was taken care of so that 
we have not lost any. But it seems to 
me that if the statement of Chairman 
Dowling, of the Commission, at Albany, 
on Tuesday, as given in the paper, is 
correct, the State Fund is no place for 
any man or company to insure in. 

With a loss record of about 63 per 
cent. and expenses of $225,000 to date, 
their proposition of a 15 per cent. divi- 
dend being declared three months after 
June 30th, to take effect six months 
from date on six months’ business, is a 
very unbusinesslike proposition. I 
don’t think that any corporation to-day 
would make such a declaration. It only 
goes to show that the State Fund needs 
help from the State. 

The amount of expenses required by 
the Commission for operating and do- 
ing their work, and also doing work for 
the State Fund, only goes to prove the 
statements made by experienced insur- 
ance agents and company officials be- 
fore the Legislature last year that the 
companies could do it more cheaply 
and satisfactorily. 

Our statements are also proved by 
the fact that in the State of Michigan 
it costs only about $40,000 a year to 
operate the Commission there. This 
figure has been given to me by other 
parties; I am not positive of it, but I 
believe it to be correct. 

Fred V. Bruns, Syracuse: It always 
reflects a rather small mind to say “I 
told you so,” but insurance men in this 
part of the State who have watched the 
progress of the State Fund theory are 
interested in the announcement that a 
further appropriation is needed, and 
amused at the thought that the man- 
agers of the Fund announced a pro- 
posed dividend and indicated that they 
would write business at a lower rate 
than tariff and then, find themselves a 
few weeks later practically bankrupt. 

The State Fund fallacy is but anoth- 
er evidence of the impossibility of poli- 
tical appointees attempting to vie with 
men who are trained by years of expe- 
rience in a particular business. It again 
demonstrates that private capital judi- 
ciously administered is of far greater 
economic value than public administra- 
tion of private utilities. 

In Syracuse insurance men have 
been giving repeated evidences of the 
inefficiency of political appointees. 


The technical demands of one of the 
most comprehensive laws ever placed 
upon the books of the State of New 
York have demonstrated most conclu- 
sively that one can no more take from 
the ranks, a man possibly proficient in 
his own calling, and place him in 
another position, for which he is totally 
unfit and expect anything but ludicrous 
results. 

Insurance men in Central New York 
have with great difficulty refrained 
from going into print and proving the 
errors many time made by over zeal- 
ous politicians in an effort to justify an 
institution upon whose continuance 
their own positions depend. 

E. F. & J. S. Kernan, Utica: I think 
that the best argument against the 
State Fund is the report made recently 
by the committee which investigated 
the expenditures of the State Compen- 
sation Department, and I believe that 
if you set forth this report in your 
paper, it would give the insurance 
agents information which they could 
use to their advantage. My suggestion 
would be that you condense the report 
which has been published in the papers 
and bring out the principal features, 
thus enabling the agents to digest and 
present the arguments forcibly to their 
clients. 

N. E. Turgeon, Buffalo, President of 
New York State Insurance Federation: 
I suppose you are aware of the propo- 
sition which they put up to the Lacka- 
wanna Steel Co. of this city, and which 
it is also reported that they offered to 
the Larkin Co., namely, that for a cer- 
tain stipulated premium they would 
handle their insurance for a year, pay- 
ing all losses; that at the end of the 
period if it was shown that the losses 
had not reached the amount paid in 
premium that they would refund to the 
assured the difference between the pre- 
mium paid and the losses sustained. 
How does that sound for a beautiful 
proposition for the little fellow who 
pays $50 or $75 in premium and has 
no accident? 

Recently Mr. Baldwin attempted to 
require a man who had been carrying 
his insurance in the State Fund to give 
him thirty days’ notice prior to his 
withdrawal. The situation was taken 
up by an insurance agent in Rochester, 
who convinced Mr. Baldwin, apparently 
very much to his disappointment, that 
the law provided that notice must be 
received within thirty days. Baldwin 
finally admitted the point. There is 
no question but that he was aware of 
it at all times, this simply being anoth- 
er one of the beautiful methods which 
they have adopted. 

I think the financial situation with 
reference to the State Fund will prob- 
ably put something of a damper on the 
dividend of 15 per cent. that was pro- 
posed. 

A. C. Hegeman, president Fire Bro- 
kers’ Association of New York: The 
disclosures regarding the Commission’s 
finances and the interviews with Mr. 
Dowling and others about the State 
Fund furnish brokers and agents with 
a smashing good argument against the 
Fund. They simply show that the 
Fund is broke. 
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ENTHUSIASTIC STUDENTS 





Members of Universal Ana'ytical Sched- 
ule Class Hold Dinner in 
This City 





Members of the Universal Analytical 
Schedule Class of this city, conducted 
by Harrison Law and instructed by 
Carl Hansen, secretary of the Work- 
men’s Compensation Service Bureau, 
enjoyed an admirable dinner at the 
Marlborough Hotel on Monday night, the 
occasion marking the close of the class 
for the season. The post prandial 
speakers in addition to Mr. Law, were 
Prof. A. T. Whitney, of the Bureau; 
Mr. Hansen; A. J. Hodson, of the Aetna, 
and A. E. Harry, of the United States 
Fidelity & Guaranty. 

The Class now boasts a membership 
of 170; representing 12 companies and 
88 brokerage houses. 





FAVORS DIRECT PAYMENTS 





Contend Present Method of Claim Set- 
tlement in New York State Leads 
to Serious Delay 





Maintaining that the present practice 
of having all claims filed under the 
New York Workmen’s Compensation 
law paid through the Compensation 
Commission “necessarily leads to de- 
lay,” and thus bears severely upon 
claimants, the National Civic Federa- 
tion favors direct payments. It has 
appointed a commission to appear be- 
fore the State Legislature and advocate 
the adoption of an amendment to the 
present statute along lines indicated. 


FIDELITY & CASUALTY CO. 

The latest figures of the Fidelity & 
Casualty Company of New York are en- 
couraging, recording as they do mate- 
rial gains in all essential particulars 
during the troublous latter half of 1914. 
The Company’s assets on January 1 
were $11,858,729; its liabilities $8,319,- 
608; capital, $1,000,000, and surplus $2,- 


539,120. Compared to the returns of 
June 30th last, the above figures show 
gains as follows: In assets, $252.006; 
in surplus, $100,391, and in losses paid 
since organization, $1,867,303. 


TO LOCATE STOLEN PROPERTY 





Burglary Insurance Underwriters Asso- 
ciation Plans Pawnbrokers In- 
spection Department 





Among other important matters be- 
fore the Burglary Insurance Underwrit- 
ers Association for consideration is the 
formation of a Pawnbrokers Inspection 
Department. The province of such di- 
vision if created, would be the system- 
atic visitation of pawnbrokers estab- 
lishments in search of property stolen 
from parties insured in any of the asso- 
ciation companies. The idea is favor- 
ably regarded, the prevailing belief be- 
ing that by means of such effort a 
great deal of jewelry especially, now 
lost, could be traced and restored to 
rightful owners. 





PRUDENTIAL CASUALTY CO. 

Under efficient direction The Pruden- 
tial Casualty Company of Indianapolis, 
is making steady headway. With total 
assets of $1,144,916; it has a net sur- 
plus beyond its capital of $300,000 and 
all liabilities, of $232,444. Square deal- 
ing to agents and policyholders is the 





basic plank in the Prudential’s plat- 
form. 
$500,000 BOND 
One of the largest administrator 


bonds ever filed in Northern Virginia, 
was that for 9500,000 written for J. E. 
Johnson by the National Surety Com- 
pany, of New York, through its Lynch- 
burg, Va., agent B. F. Kirkpatrick. 





Agents of the Columbia Life recently 
heard W. F. Robertson, vice-president 
of that Company, deliver a stereopticon 
lecture at his home in Cincinnati. 





—Teams—Elevator; Workmen's 
—lIndustrial Accident and Health. 





Prudential Qasualty Go. 


INDIANAPOLIS 


LINES WRITTEN 


Commercial Accident and Health, Burglary and Plate Glass; Automobile 
—Liability—Property Damage—Collision; Employers’ Liability —Public 


Assets Over a Million 
Satisfactory Service to Policyholders and Agents 


Compensation—General Liability 
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CLASSIFYING THE BUSINESS 


BURGLARY ASSOCIATION’S PLAN 








Risks Graded According to Class, Terri- 
tory, Rate, Loss Experience 
and Other Features 





Under the direct supervision of Man- 
ager S. B. Brewster, the Burglary In- 
surance Underwriters Association is 
hard at work upon a comprehensive 
business classification plan adopted on 
the first of the present year. 

By use of the card system, punch- 
ing, counting and recording machines, 
the employes of the Bureau are abie 
to promptly and accurately classify the 
business as to character, location, 
amount at risk, premium, loss record, 
and other features, a knowledge of 
which will prove of high service to 
those entitled to familiarize themselves 
with the results. 

The country is divided into six terri- 
tories: Chicago and certain cities in 
California comprise group No. 1; the 
Metropolitan District and New Jersey 
No. 2; cities of over 100,000 population 
and counties in which such cities are 
located No. 3; cities of less than 100,- 
000 population not otherwise classified 
No. 4; New England No. 5 and Kansas 
City and the State of California No. 6. 

In classifying mercantile business, no 
less than 500 sub-divisions are used, so 
thorough is the recording plan employ- 
ed. Bank risks too are very closely 
watched, the divisions and sub-divisions 
ir this class being 560; the style and 
make of safe and vault; its size, 
capacity, age and the like being duly 
recorded, together with the population 
of the town or city of its location. 

Separate cards are used for the writ- 
ings and the cancellations of the com- 
panies, the experience finally recorded 
being based upon the net amount at 
risk. 

3esides the amount of loss, its natures 
date, location of the risk and the form 
under which the business was written 
is duly tabulated, the result, it is figur- 
ed, being useful as indicating to mem- 
bers their most prolific loss causes, 
and suggesting perhaps means for re- 
ducing them. 

Twenty-six companies now hold mem- 
bership in the Burglary Insurance Un- 
derwriters’ Association. Each through 
a code letter reports its experience to 
the association, the returns being at 
once analyzed and recorded. In addi- 
tion to the data now coming in, Mr. 
Brewster has the experience of the 
membership companies for four years 
.past, and while not nearly so complete 
in its nature as that furnished at the 
present time, much of it is of high 
value, and it will be carefully gone over 
and the data used to the fullest pos- 
sible degree. 

The purpose of the tabulation is to 
place the rating of burglary insurance 
risks upon a scientific basis, and to jus- 
tify them not only to underwriters gen- 
eral and local, but to the assured as 
well. Such result will be attained once 
the work now well in hand shall have 
been completed. 





RIPE FOR THE HARVEST 

Addressing the agency force of the 
North American Accident Insurance 
Company, of Chicago, its president A. 
E. Forrest, very frankly admitted that 
the “past year brought us the highest 
claim ratio that we have had since 1886. 
Nineteen thousand four hundred and 
forty-six claims,” he said, “were filed 
with us in 1914. In the belief that 


liberality on the Company’s part dur- 
ing a year of hardship among our poli- 
cyholders would be appreciated by 
agent and policyholder alike, we paid 
liberally, with the result that the field 
is in splendid condition for a good 
1915 campaign for new business and 
renewals.” The North American has 
now assets of $754,066, and a policy- 
holders surplus of $428,545. 





CASUALTY MEN DINE 





Annual Banquet of Casualty and Surety 
Club of New York—Unique Enter- 
tainment Creates Sensation 

Members of the Casualty and Surety 
Club of New York and their guests for- 
got their office dignity for a while on 
the evening of the 4th and adopted a 
holiday spirit to attend the seventh an- 
nual banquet of the Club at Delmon- 
ico’s. President Bayard P. Holmes, 
with the assistance of a very efficient 
committee on entertainment, succeeded 
in springing several clever surprises on 
those present with decided success. 
The extra edition of the Casualty and 
Surety Gazoo which was distributed 
at each plate, attracted a great deal of 
comment and many laughs by its trite 
sallies. 

The surprise of the evening, how- 
ever, was the introduction and subse- 
quent speech of the living image of 
Insurance Superintendent Potts of Illi- 
nois. Nearly every one was taken in 
by the impersonation and the sensation 
created by his remarks and their refu- 
tation by Edson S. Lott was only sub- 
dued by the exposure of the fake. 

William C. Mulvey, president of the 
Club last year, and long one of the en- 
tertainment committee, was presented 
with a handsomely engraved cigarette 
case and gold lined humidor in appre- 
ciation of his efforts on behalf of the 
organization. 

A cast of underwriting actors pre- 
sented a very clever satire on the re- 
sult and condition of State insurance 
in 1950 entitled “The Addled Eggs of 
the Golden Goose,” which amused the 
company and proved their ability be- 
hind the footlights as well as behind the 
counter. With an attendance of over 
three hundred and a program notice- 
able for its originality, the Casualty 
and Surety Club gave a banquet that 
will be the talk of the casualty field for 
some time, 





PASSES GOAL MARK 





Field Force of Massachusetts Bonding 
Writes Premium Income in 
Excess of $4,500,000 





Early in 1914 President J. T. Falvey 
of the Massachusetts Bonding & Insur- 
ance Company, of Boston, set $4,500,- 
000 as the amount of premiums which 
he hoped woulda be secured for the cor- 
poration during the year. The field 
force more than met the call made 
upon them, the net premium receipts 
of the Massachusetts Bonding for the 
past twelve months, being $4,568,520. 
In the same period net losses and ex- 
penses amounting to $2,157,528 were 
paid. 





GOES TO HOME OFFICE 

Fred W. Bender has been advanced 
from the city liability department of 
the Globe Indemnity Company of New 
York to superintendent of the automo- 
bile department at the head office. Mr. 
Bender has been in the city office of 
the Company for several years and has 
always been popular with the brokers 
and company men alike. 





Incorporated April, 1905 


Hlinnis Surety Company 


“WE ISSUE SURETY BONDS” 


Liberal Commissions ::_ Attractive Contracts 
WRITE TO DAY 


Local Agents Wanted Everywhere 





No Red Tape and 
No Delay 








WHAT YOU DESIRE IS COMING TO YOU 
No ‘‘ifs’’ ‘‘ands”’ or ‘‘buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 

GET NEXT! . 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 














C. A. CRAIG, President C. R. CLEMENTS, Sec, & Treas. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE: 


W, R. WILLS, Vice-Pres. 


Industrial, Life, Health and Accident Insurance 
in ONE policy 








The NATIONAL of Detroit 
Pioneer of Accident and 
Health Insurance. 


UP-TO-DATE POLICIES. 
ETRO\W 


Salaried positions for high-class men of experience. 











ees" 4 ee . me Cs 
\GENERAL OFFICES, " FORT WORTH'TE 
— 





Casualty Surety 
AGENTS WANTED RE-INSURANCE SOLICITED 


C. D. HILL, Vice-President and General Manager 
B. F. ALLEN, Jr., Secretary-Treasurer DR. BACON SAUNDERS, Presiden 








clean record. 
New Jersey. 





Equitable Accident Company. 


Best monthly contract on the market. 
support by the Company that works with you. 
District Managers and local agents wanted in 


WM. H. JONES, General Manager 
161 DEVONSHIRE ST., Boston, Mass. 


Most loyal Home Office 


Twenty-one years’ 








Union Casualty Insurance Co. 
HOME OFFICE, Union Casualty Building - - PHILADELPHIA, PA. 
enue eel 





ASSETS 
WD cwcsccavcosteenes i _rnanepeyere 
SOD: aniaccasmecmeaone Pt AY <tiskecsesaednnce 13 
PN seccsemaakempeuen eee 1067 
le dcktcssemeanened eee 273,970 
TB cocccvocccccscess SY GENE Kencncccenscnssen 547,263 


Automobile, Liability, Collision, Property Damage, Employers’ 
Liability, Workingmen’s Compensation, Teams, Elevator. 
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Assuming that’ the 
2,000,000 number of new auto- 
Automobile mobile owners during 
Prospects 1915 will increase in 


the same ratio as did 
those of last year, there will be not 
less than 2,000,000 persons owning 
motor cars in this country within a 
few months. These furnish admirable 
business prospects says the manage- 
ment of the Massachusetts Bonding 
and Insurance Company, and its agents 
are urged to cultivate the field thor- 
oughly and quickly. 

bold . . 


Based upon years 


Plan For of practical experi- 
Daily ence and close ob- 
Accomplishment servation, Mare 
Hubert, district 


manager for the National Surety Com- 
pany, of New York, for Oregon, Wash- 
ington and Idaho, offers the following 
suggestions to field men as to the most 
effective method of “Soliciting:” 

“Unorganized efforts to get business 
of any kind may produce some results, 
perhaps all that the unsystematic indi- 
vidual or company can handle. 

“An organized effort, on the other 
hand, will roll up results often beyond 
the fondest hopes of those who had laid 
out the plan, 

“To be successful, an agent must get 
his daily routine arranged so that every 
moment sees something accomplished. 

“You can solicit by letter, through 
the use of printer’s ink and the dis- 
tribution of advertising novelties of 
various kinds, but such methods are as 
chaff, compared with the effectiveness 
of personal] solicitation. 

“There are so many methods which 
may be employed in working up a good 
volume of surety bond premiums, it 
would be rather a difficult task to map 
out a soliciting campaign which would 
be adaptable in all localities. 

“The main thing in the ‘Selling Game’ 
is to gain the confidence of a large 
number of people in you and the goods 
you sell. You may have lots of acquain™ 
tances, but if they have no confidence 
in your business methods you’ve an up- 
hill job before you to make ends meet. 

“The first duty of the day is to dis- 
pose of appointments; and after that 
is done the remaining hours should be 


BY-LAWS ACCEPTED 





Remedy for Plate Glass Troubles in 
Sight—Organization of Exchange 
Completed—Exit Alliance 





The by-laws of the constitution of the 
Plate Glass Insurance Exchange of 
New York were accepted as read at the 
meeting of the executive committee 
and company representatives last Tues- 
day. This step completes the organi- 
zation of the Exchange and it is expect- 
ed to begin operations in the immedi- 
ate future. The regulations of the or- 
ganization, in effect, will unite all the 
companies writing plate glass insur- 
ance and establish the business on a 
more solid and equitable basis than it 
has ever been before. 


It also developed at this time that 
the Plate Glass Alliance of America, 
which was organized to take the place 
of the former Exchange, will be dis- 
banded as soon as the new association 
is put upon an operating basis. 


NEARLY $3,000,000 COLLATERAL 

“As an example of the enormous 
amount of money handled by the Na- 
tional Surety in some of its transac- 
tions,” says the Company’s manage- 
ment, “we have just executed a bond 
in the sum of $2,925,000 covering a con- 
tract for $5,850,000 for furnishing sup- 
plies to a foreign government. Thirteen 
other surety companies joined with us 
in the execution of this bond. we carry- 
ing $895,000 of the risk ourselves, being 


Special Talks With Local Agents 














spent in calling upon as many other 
persons as one can satisfactorily inter- 
view. 

“A day’s work should also include 
getting better acquainted with those 
whom you already know and to add a 
certain number of names of new people 
to the list of your prospective custom- 
ers. 

“Make a rule and live up to it, that 
you will see from five to ten new 
people daily. Some of the acquain- 
tances you thus acquire will no doubt 
later become your good patrons. 

“Aside from a desire to increase one’s 
business, effort must be continually 
put forth to get enough increase in 
volume to overcome the loss which in- 
variably results from the natural shift- 
ing about of the people. 

“Therefore, the object of all this 
personal effort is to let the greatest 
possible number of persons know you 
and the business you follow, and to 
keep cultivating that acquaintance 
with sufficient frequency so that you 
will not be forgotten when there is 
need of your ‘wares.’ 

“Then, too, every man who gives out 
business likes to feel that the recipi- 
ent of his favors takes personal notice 
thereof, and this leads to the considera- 
tion of the ‘personal equation.’ 

“How will you put on the ‘personal 
touch,’ and it must be done in some 
manner. 

“That is the part of soliciting for 
which a rule cannot be _ prescribed. 
Some men are satisfied with a smile 
and ‘I thank you,’ while others will 
want a ‘smile’ (you know the kind) and 
a few moments of good fellowship. 

“Aside from requiring that their 
wants be promptly supplied, your pat- 
rons all like to be personally noticed, 
so the agent who can show his apprecia- 
tion of favors in the most graceful way, 
will get the business. The results ob- 
tained will depend upon how many per- 
sons you are able to see personally. If 
you won’t get around to call on people 
don’t expect them to line up at your of- 
fice door and demand the forms of in- 
surance you sell. 

“The public has never bestowed its 
favors upon the man it does not know, 
so capitalize your personality and add 
enough ‘leg work’ to insure satisfactory 
dividends.” 


protected for the excess over our 10 
per cent, limit as allowed by govern- 
ment by a deposit of $545,000 cash 
collateral. 

“This is but a daily instance of the 
magnitude of our large and ever-grow- 
ing business, and serves to illustrate the 
capacity of the National Surety for do- 
ing large things.” 





S. H. WOLFE IN TEXAS 





Examining Commonwealth Bonding 
and Insurance Co. for California 
Insurance Department 





On behalf of the California Insurance 
Department, Actuary S. H. Wolfe, of 
New York city, is in Fort Worth, Texas, 
examining the Commonwealth Bonding 
and Insurance Company. Under new 
management the latter organization is 
pushing for a desirable class of busi- 
ness through the southwest, and upon 
the Pacific Coast. 





AN AID TO CLAIM SETTLEMENTS 
Those charged with the settlement 
o* accident and health insurance claims 
will find an intelligent helper in The 
Adjuster’s Manual, prepared by C. H. 
Harbaugh, M. D., of Philadelphia, and 
published by The Spectator Company 
of New York. Dr. Harbaugh isan expert 
examiner and adjuster of long experi- 
ence in the insurance business, and his 
statements and recommendations are 
all thoroughly reliable and practical. 








A STRONG CASUALTY COMPANY 


ACCIDENT PLATE GLASS 
AUTOMOBILE 


Georgia Casualty Company 
MACON, GEORGIA 


W.EAQSMALL ,. . 


Writes the Following Forms of Casualty Insurance 


BURGLARY 
Agemts Wanted in Undeveloped Territory 
Apply PETER EPES, Agency Manager, Home Office 


President 


Surplus and Reserves over $800,000 


HEALTH LIABILITY! 
ELEVATOR TEAMS 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 


Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








Home Office, 


nank* 
AND HEAL 


R. R. CORNELL, Vice-Pres. 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Insuranee Co.) 
47 CEDAR STREET 
Chartered 1874 


ss 
AL ACCIDENT 
TH 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8, WM. BURTON, Sec. 


Reliable and Energetic Agents Wanted 


POLICIES 


President 
ALONZO G. BROOK», Ass’! Bec. 
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H.GB.Alexander 
PRESIDENT 








WOODWARD’S NEW CONNECTION 
Widely Known Casualty Underwriter to 
Work Along Original 
Lines 








It will be interesting news to the 
casualty fraternity to learn that Hedley 
R. Woodward, recently resigned as a 
vice-president of the Fidelity & Cas- 
ualty Company, of New York, and 
prominent in all association movements 
of accident and health insurance men, 
has re-entered the casualty business. 
Opening an office in Newark, N. J., Mr. 
Woodward is going to devote his at- 
tention to the development of an acci- 
dent and health general agency and 
to representing manufacturers and 
others in connection with the proper 
handling of their compensation lines. 

Mr. Woodward’s new connection in 


the accident and health business is with 
The Columbian National Life of Boston. 
For the past two years this company 
has been seeking to devise forms of 
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accident and health insurance which 
would be carried permanently by the 
policyholders, as is the case with life 
insurance policies, and thus do away 
with the waste which has necessarily 
followed the heavy lapses which are 
experienced in connection with acci- 
dent and health policies as ordinarily 
written. In pursuance of this object 
the Columbian has been quietly experi- 
menting through its own agents with 
forms of policies granting additional 


coverage to the policyholders and carry- 
ing lower renewal commissions to the 
agents. Their success with these new 
policies and in securing their renewal 
has been marked, and Mr. Woodward 
becomes associated with the Company 
for the purpose of developing its busi- 
ness in this special field. 
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GOOD SERVICE 


is the foundation upon which to erect a successful business. 


Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 


Specimens of Life, Accident or Health policies cheer- 


fully furnished. na eee 


{For Agencies Address? ¥_, 
The Columbian National Life hensenne Semmens 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 


North British _ sExtabishea 1809 
and Mercantile 
Entered United States Insurance Co. 


1866 





Policyholders protected by nearly $9,000,000 United 
States assets, with further guarantee in every policy, 
of protection by entire fire assets of the com- 
pany which are many times larger. 











Excellent Opportunities For Good Men 


HIGH COMMISSIONS 
LOW RATES 
SALABLE POLICIES 





SCRANTON LIFE INSURANCE COMPANY 


HOMER V. TOULON, Manager 


1098 Drexel Building PHILADELPHIA, PA. 








Liability Accident 


Burglary Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company of America 


Home Office: 68 WILLIAM STREET, NEW YORK 








CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insuranee 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











There is Always Room at the Top 























Reduces Rates, Protects Property 
and Saves Life 


The “‘Relc’’ Stationary Chemical Engine connected to inte- 
rior standpipe and hose systems, employing small piping, 
with the customary number of outlets on each floor of a 
building furnishes an effective defense against fires that can- 
not be extinguished with portable apparatus. 


It has been used successfully to supply Automatic Sprinkler 
Systems in the more hazardous parts of buildings, where 
fires cannot ordinarily be controlled by water alone. 


The principle of the ““RELC’ Chemical Engine has been en- 
dorsed by the Underwriters’ Laboratories, Inc., Chicago, 
Ill., and reductions have been made in fire insurance rates 
for this protection where application for credits have been 
made to the proper rating organization. Send for catalogue. 


Relc Extinguisher Corporation of America 
95 William St., NEW YORK Empire Building, ATLANTA,"GA. 
































Come with us 
and it won’t be 
so hard to get 
on. 








Live ones win 
among 


IZZERS 


Write to 


J. L. BABLER 


Gen’] Manager Agencies 





International Life 


ST. 


LOUIS 
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